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Having entered the States of 
TEXAS and MINNESOTA 


We have desirable territory 
open for 
GENERAL AGENCIES 


CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 
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The High Tide 
of Loyalty 


The Loyalty of every Lincoln Lifé Agent to his good 
friend and leader, Vice President’and Manager Arthur F. 
Hall, mounted to high through May, which month 
marked the 50th birthday of Mr. Hall. 


Business written in Hall Month, as May is designated 
by Lincoln Life folks, totaled $12, 903,182. This is $1,= 
661,548 ahead of the May record of i921. 


Splendid tribute indeed to the energetic personality 
of Mr. Hall. A fine testimonial, also, of the high morale 
of the Lincoln Life field force and of the helpful support 
of the Home Office which made such a record possible. 


You become a member of a record breaking organiza- 
tion when you 
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The Lincoln National Life Insurance Co. 


“Tits Name Indicates Its Character” 
Lincoln Life Building 
Now More Than $210,000,000 in Force 
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A dependable policy. such as is 
written by the MERCHANTS 
LIFE is frequently the adjuster in 
the settlement of financial difficul- 
ties—the one thing that satisfies i 
the banker in a crisis. 


MERCHANTMEN solicit busi- 
ness with the knowledge that every 
man needs life insurance as a pro- 
tection to his business as well as 
to his family. 





There is a greater OPPORTUNI- 
TY for MERCHANTS LIFE 
SALESMEN today than ever be- 
fore. 











A FEW GENERAL AGENCIES 
OPEN TO THE RIGHT MEN. 











\ MERCHANTS LIFE 
INSURANCE COMPANY 


WILLIAM A. WATTS, President 
Des Moines, Iowa 
Organized 1894 
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NEW YORK SWEPT BY RECORD GALE 


Many Lives Lost and Heavy Property Damage Caused by Wind---Storm 
Resembled Kansas Twister 


KW YORK and its vicinity suffered heavy 
loss of life and considerable financial dam- 
age last Sunday as a result of a thunder 

and eighty 

sembling a Kansas twister, 


storm mile gale, closely re- 
which carried 
away roofs, upset bungalows, shattered 
plate-glass windows up and down [road- 
way, sent trees hurtling through the air 
“and capsized hundreds of small pleasure craft in the Pelham 
Bay region. 
loose late in what had been a balmy afternoon; half a dozen 
Pwere crushed to death by falling trees, while seven were killed 
Pwhen a large Ferris wheel at Clason Point was sent crashing 
‘to the ground by the wind. Up state, torrential rains swept 
Psyracuse and vicinity, causing serious floods and a property 
ss variously estimated at from $2,000,000 to $2,500,000. 

| A strong argument for plate glass insurance is ioe out 
4 the storm, which although it only lasted for five minutes, 
| smashed scores of windows at Columbus Circle, Times Square 
‘and Thirty-third street. At the Times Building a gust of wind 


attered the big plate-glass window of a drug store and three 


Fifty persons were drowned when the storm broke 


Petsons were injured, one seriously. The storm proved a costly 
experience for those merchants who carried no plate glass in- 
[irance: while those who were insured, in many cases, found 
Blaziers at work shortly after the wind had died down. 

7 Heaviest loss of life due to a single accident occurred at 
4 ason Point, when a giant Ferris wheel crowded with people 
pwas blown down. Seven persons were killed and 27 injured. 
No effort was made to stop the wheel when the storm was seen 


*PProaching, it is said. It is believed that more than thirty 


3 


persons were drowned off City Island when hundreds of canoes 
and rowboats were overturned by the wind and waves before 
they could reach shelter. At one spot eight boats were seen to 
plunging their occupants into the water. How many 
were saved is not known. That the death toll will be found 
greater than present estimates was the prediction made by the 
who reported that a large quantity of clothing, hats, 
pockets-books, etc., had been washed ashore. Telephone and 
lighting systems were thrown out of commission, and several 
localities were in darkness all through the night. Charged elec- 
tric wires blown down by the storm caused several deaths. 
Six persons were killed by falling trees. A mother and 
daughter were crushed at Maraneck, and another woman and 
child were crushed on the steps of their home at New Rochelle, 
two men in an automobile were killed at Locust Valley when a 
huge tree crashed down upon their automobile. Thousands of 
trees were uprooted and carried through the air like parachutes. 
At 177th Street, New York, a tree was hurled through the 
roof of a police station and the wind raging through the gap 
carried away blankets and mattresses from the dormitory and 
sent a heavy oak desk crashing against the wall, ripping away 
some of the paneling. A large electric sign fell to earth when 
a gust of wind carried away the supports upon which it rested. 
Hundreds of telephone and power poles were torn down near 
Yonkers, in one instance for a distance of twenty-five poles. 
In the Throggs Neck section of the Bronx, several small bun- 
galows were overturned. Automobiles and trolley cars were 
delayed for hours by the tree trunks which blocked their way. 
At New Rochelle a tree was sent crashing through the porch 
of the town hospital. Lightning struck the Morristown Court 


go over, 


police, 
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House, doing serious damage to it. 

Roofs of houses at Portchester, N. Y., were 
damaged by falling trees, a turret of the roof of 
a church at Newark was sent crashing to the 
ground and an electric sign at Kearny, N. J., 
narrowly missed a column of cadets who were 
marching to church. 


Washington Business Men Seek High- 
Pressure System 
WasuinctTon, D. C., June 13.—Washington 
business men and their organizations are ac- 
tively supporting a movement started recently 
by the District Commissioners toward obtaining 
a system of high-pressure water mains for the 
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Seven PreopteE Were KILLED WHEN THIS FERRIS WHEEL AT CLASON Potnt Was BLown 
Down BY THE WIND 


The storm was felt at Pittsfield, Mass., where 
the wind lifted a garage, an automobile and its 
driver and carried them a distance of 30 feet, 
and the roof of another car was torn off and 
lifted into the lake, at Schenectady, N. Y. 

The rainstorm was heaviest through the Mo- 
hawk valley and the valleys of its tributaries, 
where it fell in torrents for nearly twelve hours. 
The residents throughout this territory should 
be excellent prospects for flood insurance, for 
nearly every property-owner on the lower lands 
suffered some damage from the swollen streams. 
Nearly every creek and river in Central and 
Western New York rose to many times its nor- 
mal depth and contributed its share of water 
and debris to the already overburdened bed of 
the Mohawk. A great deal of damage was 
done to the newly planted crops by the un- 
precedented rush of waters. 

In one case a Pullman train passing through 
the tunnel under the Erie canal at East Syra- 
cuse was caught by the sudden rise of water and 
the passengers were rescued with considerable 
difficulty. 

Much damage was done by the flooding of 
cellars of mercantile houses in the valley towns. 
A great deal of merchandise commonly stored 
in such places was heavily damaged. 


(International) 
Two Persons Lost THemr Lives WHEN A TREE CRASHED THROUGH Roor or THIS INN 


4 


as 


downtown business sections of the City, 
It is pointed out by those who are working 
for the plan that the District of Columbia each 
summer for the past five years hag faced a 
critical situation with regard to its water sup- 
ply, and that the additional filtered water now 
required for fire-fighting purposes puts a great 
strain on the already perilously loaded system, 
The high-pressure mains would draw their 
water directly from the Potomac river, 


Federal Surety Increases Capital 

The Federal Surety announces an increase jn 
its capital stock from $750,000 to $1,000,000, 
The additional quarter of a million capital to 
be paid in at $250 per share, thereby adding 
$625,000 to the company’s present assets, which 
are more than $1,300,000. 

The Federal Surety is now transacting bus- 
ness in fifteen States, the Federal Government 
and the District of Columbia. Its business has 
been increasing so rapidly that the board of 
directors feel they should now add the addi- 
tional capital which was voted by the stock- 
holders at the January meeting. The company 
began business July 1, 1920, and was licensed 
by the United States Treasury Department on 
November 20, 1920. Its premium income at this 
time is one hundred thousand dollars per month, 


Title Guaranty and Casualty, Detroit 

The receiver who was recently appointed to 
take charge of the affairs of the Title Guar- 
anty and Casualty Company of Detroit is dili- 
gently working upon the company’s accounts, 
assisted by a former officer. It is anticipated 
that creditors will be paid in the near future. 
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N his recently issued annual report, 
Bruce T. Bullion, Commissioner of 
Insurance of Arkansas, describes his ef- 
fort to secure a reduction in fire insur- 
ance premium rates in accordance with 
his method of calculating profits and 
losses, and the decision of the Supreme 
Court, which holds that the Convention 
method of computing profits and losses 
is the correct one. He expresses his 
conclusion that laws ought not to be 
passed basing rates to be charged for fire 
insurance on profits or losses arising out 
of one particular branch of the business, 
but rather should the profits of the busi- 
ness as a whole be considered. As alterna- 
tives, he suggests that the State’s pres- 
ent rating law should be amended so as 
to set out specifically how underwriting 
profits shall be calculated over a period 
of five years, or that the rate-making 
power should be lodged exclusively in the 
State. If State rating should come to 
pass, it would be a pretty safe assumption 
that rates would be materially lowered ; 
in which event, as the loss ratio in 
Atkansas has exceeded 62 per cent on 
an average in the last forty-one years, 
and has ranged from 61.5 per cent to 
125 per cent in six of the last ten years, 
there would seem to be little to attract 
fire underwriters to remain in Arkansas. 


LREADY in 1922 the fire loss of the 
4 United States and Canada, as com- 
piled by the Journal of Commerce, shows 
an increase of about $33,000,000 over 
that in the corresponding period last 


year, and nearly $30,000,000 more than 
in the first five months of 1920. The 
loss in May, last, was nearly $30,000,- 
ooo, and brought the total for the first 
five months of the current year up to 
$168,756,750, $135,925,600 in 
the corresponding period last year. If 
increase continues 


against 


the rate of 
through the remainder of the year it will 


same 


indicate an increase for the year of about 
$145,000,000; and as last year was an 
unprofitable one for the fire insurance 
companies, and there has been no general 
increase in rates this year, a considerable 
underwriting loss seems to be a probabil- 
ity. In New York city the records point 
to an increase of about 25 per cent in the 
fire loss thus far in the current year, as 
compared with the corresponding period 
Altogether, the tendency is 


iast year. 


most unsatisfactory and discouraging. 
However, as more than one-half of the 
year remains, it is possible that this bad 
start may be partially overcome. 





HE question of zoning is coming 
more and the front in 
municipalities throughout the country. 


more to 


Some of the smaller towns of, say, 5,000 
inhabitants are now adopting zoning as 
a municipal policy, with the intent of re- 
stricting business to certain particular 


districts, and defining the zones or dis- 


tricts in which buildings of particular 
classes may be erected and: maintained. 
This will ultimately have an effect upon 
the fire hazards of cities and towns, and 
will doubtless conduce toward reducing 
conflagration risks. The Department of 
Commerce, Washington, has taken an 
active interest in this matter, and the ad- 
visory committee on zoning, co-operating 
with that on building and housing, has 
prepared a zoning primer and also a se- 
lected bibliography of the subject of zon- 
ing. Broad-minded fire insurance men 
will undoubtedly take an increasing in- 
terest in this subject, which will have a 
growing influence upon the fire loss of 
the country. 


HE project for the salvaging of the 
‘T sum of $6,000,000 of gold and jew- 
elry from the wreck of the Lusitania is 
well under way, the wrecking steamer 
having made a start. Special plans have 
been laid whereby it is believed that divers 


can successfully operate under 275 feet 


§ 


of water, and it is anticipated that the 
work of salvaging the money and jewels 
will be completed in about three weeks. 
If this plan is successful, doubtless at- 
tempts will be made to recover bullion, 
etc., in other wrecks, possibly that of the 
Egypt, which sunk a month or twe ago 
with some $5,000,000 in gold and silver. 
Large possibilities loom up for the sal- 
vagors if their plans work out as well 
as anticipated. 





[RE underwriters will be glad to 

learn of the fact that radio will in 
the future be turned to a use of some 
benefit to them. Up to the present there 
has seemed to be a considerable addition 
to the fire menace connected with the in- 
stallation of radio sets in homes and mer- 
cantile houses. Now comes the news that 
means of sending fire alarms by radio 
have been developed and successfully put 
to the test by a young expert of Hart- 
ford, Conn. This discovery is expected 
to be of genuine importance in districts 
where there are mutuality agreements be- 
tween neighboring towns and villages. It 
will not be necessary to carry expensive 
wire lines between such points, nor will 
it be necessary to depend upon such lines 
as are already established. 


S' )ME little amusement was caused as 
a result of an investigation by the 
New York State Association of Local 
Agents to discover the legality of school 
districts and municipalities insuring prop- 
erty in mutuals. Correspondence with 
various officials connected with legal 
branches of the State government brought 
out such a variety of opinion as to be 
The question is one 
and one 


practically useless. 
of considerable importance 
which the mutuals are naturally anxious 
to avoid. It was decided to ask the 
Superintendent to arrange a hearing upon 
the subject and this will probably be done. 
Some nice legal points are involved which 
will not make the work of the attorney- 
general too easy ; in fact there is a distinct 
conflict in the laws and it will be neces- 
sary to decide where the precedence lays. 





Charles J. Herbold Dead 
Charles J. Herbold, general agent of the Buf- 
falo Insurance Company of Buffalo, N. Y., 
since October, 1898, passed away early last 
week after a short illness. 








June 15, 1922 


Lee SPECTATOR 


Fire Insuranc, 











AGENTS’ SESSION AT SYRACUSE 





Would Put State Fund Under Departmental Control 





SIDNEY R. KENNEDY MAKES SENSATIONAL SPEECH 





President Frank L. Gardner and Associates Re-elected to Office—Nearly 300 in 
Attendance 


Nearly 300 agents of New York State gath- 
ered at the Hotel Onondaga, Syracuse, N. Y., 
last week, to attend the annual meeting of the 
New York State Association of Local Agents, 
held Thursday and Friday, June 8 and 9. The 
meeting was in every way the most successful 
event that the association has ever held. 

Very early in the discussions Thursday, W. L. 
Austin of Albany, proposed that the agents take 
some sort of action to bring the State Fund un- 
der the control of the Insurance Department so 
that it would be subject to the same regulations 
as are other insurance organizations. On motion 
of E. H. Warner of Buffalo the matter was re- 
ferred to the resolutions committee in order 
to give the members a chance to consider the 
matter before voting upon it. The committee 
accordingly presented the following resolution 
Friday morning, which was unanimously ac- 
cepted: 

Resolved, That the executive committee, 
conjunction with the legislative committee of this as- 
sociation and conferring with the executive commit 
tee of the Insurance Federation of New York State, 
if they think best, have prepared a bill to be intro 
duced, during the first week of the legislature, which 
will bring or place the State fund under the sole 
jurisdiction of the Insurance Department and _ that 
the provisions of the said bill shall require of it 
(the State fund) the same restrictions, regulations and 
requirements that govern the other insurers and that 
the requirements of the other insurers shall be identical 
with those of the State fund; that is, what governs 
one shall govern the others, no more no less. 


acting in 


Following a short speech of welcome by Rob- 
ert W. Ellis, president of the Insurance Agents 
Club of Syracuse, President Frank L. Gard- 
ner of Poughkeepsie presented his report. He 
took the occasion to especially commend the 
work of Eugene A. Beach of Syracuse, the 
hard-working secretary-treasurer of the associa- 
tion, who has contributed largely to the success 
of the organization during the past two years. 
The following paragraphs are extracts from the 
report: 

PRESIDENT’S REPORT 

During the early part of our association year your 
officers made several trips to the various parts of the 
State and endeavored to get in close touch with not 
only the membership, but the local conditions and 
problems which confronted our members. Later on 
they requested the underwriters’ association to have 
their rating and executive committees meet with a 
conference committee of the agents’ 
which time the various differences and opinions as to 


had 


association at 


the application of rules, rates and forms which 
accumulated through visits and correspondence in the 
different parts of the ‘State, were taken up in detail. 
We found the committees that we met with not only 
fair minded, but equally interested with us in doing 
could be done to improve the conditions 
Those of you who now 


whatever 


surrounding our business. 
have copies of the forms which are to be used on 
and atter July 1, have noted that they are not only 
more liberal but also take into consideration more 
nearly the actual hazards that exist, than the forms 
that are now in use. 

When the legislative season was on, we found that 





our individual members were not only personally 
acquainted with their representatives at Albany, but 
that they impressed them with the fact that all they 
desired was a square deal and an opportunity to know 
what legislation was being proposed, and that hearings 
should be held on all insurance bills with sufficient 
notice in order that insurance men in various parts of 
the State might attend these hearings. We found that 
the insurance clubs in the various parts of the State 
were a great value, for the men in the legislature who 
represented these districts looked upon these clubs as 
being composed of representative business men whose 
opinions were well worth consideration on account of 
their moderation and fairness, 

When Superintendent Phillips presented his resigna 
tion as head of the New York State Insurance De 
partment there was considerable apprehension as to 
who his successor would be. We can all be very thank 
ful that Governor Miller appointed Col. Francis R 
Stoddard, who for a number of years had been deputy 
commissioner, as superintendent of insurance. Col. 
Stoddard was not only well qualified for this position 
by reason of his experience in the department, but 
also by his judicial temperament and good common 
sense. 

During the year whenever it seemed wise or there 
was a request for a meeting with the companies, 
your officers deemed it wise that the conference com- 
mittee should attend such meeting in order that all 
viewpoints of the agents’ association might be pre 
sented by a conference committee. This has meant a 
greater expense to the association for traveling, but 
we believe has more than justified itself in the greater 
mutual respect and confidence enjoyed by the com- 
panies and the agents’ association. 


FINANCIAL CONDITION EXCELLENT 

The report of Secretary-Treasurer Eugene A. 
3each showed the finances of the association 
to be in excellent shape. While the graded 
dues system now in force has brought about 
a slight decline in membership, there is now 
a total membership of 555. The total receipts 
of the association of the year were $9871 and 
the balance on hand is $88o. 

The association printed a complete record 
of its last annual meeting in a year book, which 
was successful and which will be repeated 
again this year. The secretary traveled through- 
out the year to various sections of the State in 
the interests of the association and was able to 
show good results. 

Before closing his report, Mr. Beach referred 
in glowing terms to the work of President 
Gardner. 

FE. H. Warner, reporting *s chairman of the 
company conference committee, gave an account 
of splendid co-operation between the committee 
and representatives with which it conferred. 
It was especially successful in securing desired 
changes in the forms of the Underwriters Asso- 
ciation of New York State, so that new rules 
pertaining particularly to dwelling house and 
mercantile risks will become effective July 1, 
throughout the territory of that organization. 

W. L. Austin, chairman of the Agents and 
3rokers Qualification Committee, recommended 
the discharge of his committee and the appoint- 
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ment of a grievance committee. The matter 
was referred to the resolutions committee for 
action. A slightly different plan than that rec 
ommended by Mr. Austin was evolved. Prompt 
co-operation with the Insurance Department in 
carrying out the purposes of the new agency 
and brokerage law in this State is assured . 
der the provisions of the following resolution: 

Your committee recommend that said committee shall 
consist of the board of directors in its entirety pe 
that as occasion may require complaints shall be mad 
to the president and referred by him to a sub-commi. 
tee, living contiguous to the territory from which 
the complaint emanates for investigation. The sail 
sub-committee shall, after investigating, report back 
to the president, who may then take the matter up with 
the committee as a whole for future attention anj 
action. 

it was thought by this means to prevent the 
association committing itself to hasty action 
revocation of 


in recommending agents’ or 


brokers’ licenses to the Insurance Department 

The afternoon session was marked by the 
presentation of three addresses, one by W. J, 
Geer, general manager of the General Adjust. 
ment Bureau, who discoursed on “Common Mis- 
takes and Errors in Insurance Policies and 
Their Effects on Adjustments, one by Sidney 
R. Kennedy, vice-president of the Fidelity- 
Phenix Insurance Company, who took as his 
subject, “The Relations of Agents and Com- 
pany,” and one by Walter H. Bennett, secretary 
of the National Association of Local Agents. 

Mr. Kennedy attracted wide attention by his 
talk, in which he made sweeping recommenda- 
for the good of the business. In the 
course of his talk Mr. Kennedy said that not 
more than about two companies which have 
been organized during the past fifteen years 
have added anything to the insurance business. 
He also said he did not understand how any 
agent could contract with a foreign company 
and thus render himself liable to be put in the 
position which former agents of the German 
companies found themselves in at the opening 
of the World War. He also voiced the opinion 
that many present troubles could be avoided by 
a heavy cut in the present number of agents. 


tions 


The Friday program was slightly changed 
and consolidated so that only one session was 
held. It was featured by the report of the 
nominating committee, and the unanimous re 
election of the officials. The only changes were 
in the board of directors, to which F. L. Lowes, 
Batavia; T. L. Rogers, Little Falls, and A. ie 
H. Britton, Binghamton, were elected to take 
the place of an equal number, who resigned. 
Mr. Gardner and Mr. Beach were given pfo- 
longed ovations in recognition of the excellent 
work they have done during the past year. 

The agents appreciated the presence of Law 
rence Daws, assistant secretary of the Under- 
writers Association of New York State, who 
explained the new rating system being applied 
outside the territory of the New York Fit 
Insurance Exchange. Following his talk he 
conducted an open forum. 

Discussion of the ownership of expirations 
resulted in much debate and ended in the ado 
tion of two resolutions, expressing the sentimet! 
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J. J. Thomas Heads Lloyd-Thomas 


Company 
At a meeting of the board of directors of the 
Lloyd-Thomas Company, recently, John J. 


Thomas, the veteran appraiser and engineer, 
was elected president, succeeding Clifford B. 
Ross, deceased. 

Mr. Thomas is a graduate of the University 
of Nebraska in mechanical engineering, After 
extended adjusting and executive experience 
with the Great American Insurance Company, 
formerly the German-American, he founded the 
Lloyd-Thomas Company, in 1910. As a mem- 
ber of the Society of Industrial Engineers, 
Bankers Club of America, Chicago Union 
League Club, Masonic Bodies and several coun- 
try clubs, Mr. Thomas’ acquaintance is na- 
tional. His now famous booklet, “What the 
Business Man Should Know About Fire Insur- 
ance,” is now in its fifth large edition. 

The policy of the company has been toward 
building the organization as a co-ordinated unit; 
otherwise the loss of so able and constructive 
an executive as Clifford B. Ross would be 
serious. 


Boston Insurance Society Elects George 
A. Williams 

Boston, Mass., June 5.—The Insurance So- 
ciety of Massachusetts elected the following 
oficers at their seventh annual meeting held 
June 1, at the Boston Yacht Club. President, 
George A. Williams; vice-presidents, Henry T. 
Hugard, Robert A. Sullivan, and Walter J. 
Dayton; trustees, John J. Connors, Charles H. 
Nudd, and James H. Carney. Harold C. Read 
was re-elected secretary and treasurer. 

The finance committee reported that a fund 
of nearly $10,000 is in the treasury, and this 
sum will be used in the erection of a permanent 
home for the society. 

Standard of New York Organizing 

The Standard Insurance Company of New 
York is in process of organization, with 
$1,000,000 capital, to transact fire and allied 
lines of insurance specified in section 110 of 
the New York Insurance Law. David Rumsey, 
formerly a vice-president of the Continental, 
heads the list of incorporators. 


The Taxi Mutual Casualty Company of New 
York is in the process of organization. 





_—The directors of the Milwaukee Board of Fire 
Underwriters held a meeting at the offices of the 
hoard, Wednesday, June 7. Walter T. Greene pre- 
sided, The matter of appointing two assistant fire 
chiefs as aid to Fire Chief Clancy of the Milwaukee 
Fire Department was discussed and if was voted that 
the board recommend the proposal and- August Reb- 
han was appointed to present the recommendation 
and the proposal at the next meeting of the Milwau- 
kee common council. 
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(Continued from page 6) 
of the members. Casualty companies were 


particularly mentioned and a pledge to render 
consistent and energetic aid to the National 
Association to convince the casualty companies 


= they must recognize this principle” was 
made, 


REPORT ON CREDIT EVIL 


Committee of New York Agents 
Discuss Live Subject 


CO-OPERATION OF AGENTS NEEDED 


Some Up-State Clubs Have Been Success=- 
ful in Establishing Time Limits 

Your committee was appointed at the mid- 
year conference to investigate and report on the 
The problem is one that 
agents, one which we all are 
thinking a good deal about, and one which, we 
will all agree, is neither local to any one com- 
munity, or district, but is nation-wide. 

Your committee realized that the task as- 
signed was not a light one, and since its in- 
ception has accumulated a quantity of matter 
appertaining to credits, consisting of letters 
from companies and agents, articles appearing 
in the leading trade journals, in some of which 
were led lively discussions of the subject. Con- 
ferences were had with company executives, all 
with the hope that from some source a ray of 
light might come from which a plan could be 
formulated that would solve the evil of forced 
credit extension. 

The most frequent suggestions found, and 
upon which most agents seem to pin their hope 
as the means of a remedy, is legislation, the 
first form of which is the amendment of the 
standard fire policy to incorporate in the printed 
contract a phrase, “This policy shall be void, 
unless the premium charged herein is paid and 
receipt therefor given herein,’ or of some 
similar nature. 

The second form of legislation is the amend- 
ment of the anti-rebate section of the insurance 
law, making it discriminative to extend credit 
beyond a certain number of days. 

In either case, the credit situation would ap- 
parently be taken out of the hands of the 
company or agent. The agent or broker would 
have a means of leverage for the prompt col- 
lection of premium from the insured; collection 
could be forced or the policy cancelled. How- 
ever, as favorable as this may appear on the 
surface, your committee feels that in either 
case we are laying ourselves open to attack. 
Our Insurance Department appears unfavorable 
to any such changes; our courts are against us 
and have decided mostly favorable for insureds, 
particularly in reference to mortgage interests. 
We would have brokers and agents who would 
not only fail to live up to the spirit of the law, 
but in case of necessity would try to show that 
notes or some other form of payment had been 
given, so as to reinstate the policy, which 
would lead to bad practice and discrimination. 
The public, in any event, must be considered, 
and from the large city brokers there would 


arise great opposition. 

Our companies lack organization and co-operation 
among themselves, and their greed for premiums is 
the answer to many of our ailments. Their appoint- 
ment of unqualified agents, dual and multiple agencies, 
annexes and underwriters’ companies, all conceived 
with the thought to secure a greater premium volume, 
has a bearing on the credit evil. 

The credit extension evil has been before the Ver- 


7 


credit extension evil. 
confronts all 


mont Association, and was one of the important topics 
at the mid-year convention of the National Association 
at Chattanooga. In neither case was any definite plan 
discovered which could be operated for the benefit of 
all, except that in a similar manner, as all other dis- 
cussions on this subject, they all came back to what we 
might term both the starting and finishing point, that 
the cure for the credit extension evil, if there will ever 
be such a thing, rests entirely within the hands of the 
individual agent, that the credit extension evil can 
only be solved by each agent in his own community 
in taking “the bull by the horns,” so to speak, and 
place his business on a cash or a sound and limited 
credit basis. 

In coming to the cure as being in the hand of the 
individual agent in his community, your committee 
finds a close contact with the need for the qualification 
of agents. Until we educate ourselves into business 
men of executive ability, until we adopt in our busi- 
ness standardized methods of a systematic collection 
of premiums, and learn from our neighbors that rea- 
sonable credit is often essential and cannot be done 
away, and that if we want to hasten premium pay- 
ments, we can do it by throwing overboard our slip- 
shod methods. We must educate the insuring public 
that losses cannot be paid from uncollected premiums, 
that it is reasonable to expect that if they, the public, 
want prompt payment of their losses they must pay 
promptly the premium of their policies. Not until this 
has come to pass may we expect to eliminate the 
credit evil. In many cities and larger towns your 
committee finds that the insurance clubs have solved 
the credit situation by adoption of a time limit for 
payments of premiums, or the cancellation of the con- 
tract, and they stick to it. 

The cure is for the agent to stop being a slacker in 
the collection of his premiums, which we all concede 
is a disagreeable task. Most of us are prone to 
apologize when asking our insureds for what which 
is justly due us, but if we go to our clients in a 
straightforward manner we usually get it and your 
client will respect you for it. It would be infinitely 
better for our profession that each agent make up his 
mind that from now on, instead of transacting a credit 
and banking business, he will conduct his business on 
a cash basis and by a process of elimination let your 
competitor saddle himself with all the “‘slow-pay” and 
‘“‘dead-beats.” 

In closing this report, your committee would recom- 
mend that the removal of the credit extension evil 
can be secured by the co-operation of its members to 
place their business on a cash basis in their agency, 
that credit be extended with discretion upon the part 
of the individual, and that each agent can adopt sys- 
tematic methods best suitable to his location, which 
will not only retain his clients, command a greater re- 
spect and confidence, but will also get the new busi- 
ness. We further recommend that the Association and 
the individual members continue the study ‘of credits 
and strive by all means to make and place our business 
on a cash basis. 





Expect Early Decision in Suit Against 
T. M. Henry a 
Jackson, Miss., June 6.—An early decision 


by the Mississippi Supreme Court is expected 
in the intervention suit of Hon. T. M. Henry, 
who asked that some $200,000 of premium 
taxes, due Mississippi for the semi-annual 
period ending December 1, 1920, by the fire in- 
surance companies who are defendants in the 
anti-compact suit, to be paid out of impounded 
funds belonging to the companies. 

When the companies failed to renew their 
licenses March 28, 1921, they paid the fire 
marshal tax claimed by the state, but did not 
pay the premium taxes due for the last six 
months they continued to operate in Mississippi, 
and Mr. Henry immediately petitioned the 
Chancery Court of Hinds County to allow the 
amount due to be paid out of the funds covered 
by the Revenue Agent’s garnishment. 
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N Blackstock, Pres. Emil Johnson, Secty. 


COMPLETE COVERAGE 
Automobile 
Insurance 


guternational Jndemnitp Co, 
Home Office: Los Angeles 

















QUALITY INSURANCE For Preferred Risks 


Our new accident policy—the 
35th ANNIVERSARY 


gives all the usual coverage demanded by live salesmen (and buyers) and, 
in addition. has a new liberal and strong selling inducement in its provision of 








DOUBLE DEATH BENEFIT for accidents occurring while riding in 
PRIVATE or PUBLIC AUTOMOBILES 
20 per cent. of all accidents reported are Auto Accidents 


and no class of risk is more exposed to this hazard, through constant use, 
thas the Preferred risk. They will want this policy. 


THE PREFERRED ACCIDENT INSURANCE CO. 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 






























UNION HISPANO AMERIGANA 


FIRE AND MARINE 
INSURANCE GOMPANY 
31 SOUTH WILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 


FIRE REINSURANCE 


TELEPHONE BROAC 4478 


The Aggressive Agent 


why is he so successful? 
because--- 


he lets no opportunity for rendering service to his clients slip by him. 
If a business man is in need of engineering counsel, the alert agent is on 
the spot with an engineer of his company, whose advice costs him 
—_—. ~- ae < aamnee -_—-_ m «, a ~ ———— am 
nothing. This works out equally as well in inspection work. 


As another business producer, he sends out each month well prepared 
folders on the various lines of insurance he writes. His literature attracts 
ee i —— — sommanue ee —_, 
the influential buyers of insurance; oftentimes they arrange for a personal 
interview, and this follow-up usually sells them. Thus he is not surprised 


to find a welcome to his business approaches. 








The American Eagle is eager to help its agents succeed. 
Just write to our Advertising Department for a set of 
American Eagle selling aids. Also ask about our 
engineering and Inspection service. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


James A. Swinnerton, 
President 


Henry Evans, Chairman 
of the Board 


Home Office: 
80 Maiden Lane, N. Y. 


Cash Capital 
One Million Dollars 





“AMERICA FORE” 
Managing Branch Offices: CHICAGO - SAN FRANCISCO 




























INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 
Reserve for Unearned Premiums................ $1,149,297.48 
257,293.41 


(Cte @ Cts C1). ae a ae 


Gapitel.. 5 .. ec oc ccc once nc cece ss «+ -$800,000000 

DM ONEENURNID 5c ais. oe 5 0 ivssots co, 1s ole aoe 'sioi.0's 988,687.75 

Sarotus to Policyholders. .. ..... 0000600000008 000 1,488,687.75 
Total ASSCts:.. 2.66 ccc ccicccsen cca Mheevae Tos 

Wm. H. Palmer, President E. B. Addison, Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J.C. Watson, Treasurer J. M. Leake, General Agent 




















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, ... . $2,840,571 
Surplus to Policyholders, $4,090,571 
” BASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. erg! President NEAL BASSETT, V.P. and Mgr. 
Ae BE RTGEE Bey W. T. BASSETT, Ass’t Manager 
NEWARE, N. j. CHICAGO, ILL. 

















1922 POCKET STATISTICS 


Relating to the Insurance Business 


Useful to Insurer and Insured 


THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition 
of the principal stock fire insurance companies in comparative 
form for ten years. 

THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX, 
showing the financial condition and business transactions of 
American and Canadian life insurance companies in compara- 
tive form for five years. : 

HE POCKET REGISTER OF LIFE ASSOCIATIONS, showing 

the condition and business stipulated premium, assessment 
and fraternal associations; comparative tables for five years. 

THE POCKET REGISTER OF ACCIDENT INSURANCE, 
showing the condition and business of stock and assessment 
accident insurance companies and associations transacting 
personal accident insurance; comparative tables for five years. 

THE HANDY CHART OF CASUALTY, SURETY AND MISCEL- 
LANEOUS INSURANCE COMPANIES IN AMERICA, 
showing detail condition and business of over 100 companies 
transacting various classes of business in comparative form 
for ten years; also additional table listing 174 companies not 
writing multiple casualty lines, or whose operations are moré 
limited, showing one year’s figures only. 

The above publications contain the statistics of the companies, compiled from 
official reports, and include the transactions of 1921. The tables are made up in 
convenient pocket form, having serviceable manila covers, and are invaluable 
to insurance men of all classes for ready reference. These publications are 
frequently spoken of as ‘‘Spectator Charts,’’ and have become standard authori- 
ties — of their trustworthiness and the convenient manner in which they 
are made up. 


PRICES 
In Manila Cover 75 cents In Flexible Pocketbook $1.25 


THE SPECTATOR COMPANY 


WILLIAM STREET 
CHICAGO OFFICE 135 Wi MRK 


INSURANCE EXCHANGE 
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SURVEYS 
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CHICAGO AND THE WEST 

Membership Changes.—P. D. McGregor 
has resigned as a member of the Chicago Board 
of Underwriters and the following new mem- 
pers have been elected: W. E. McCullough, 
representing the Queen; Fred A. Rye, repre- 
senting the Commercial Union; Carl D. King 
and Francis R. Blossom, new members of the 
frm of Fred S. James & Co., the latter two 
taking the place of S. R. Crawford, retired. 
Serves One Employer Twenty-five Years. 
_G. L. W. Goodwillie completes twenty-five 
years of service with the Western Factory In- 
surance Association this month. He has been 
presented with a platinum shrine pin, set with 
a diamond, as a token of appreciation, by his 
co-workers. 


NEW JERSEY ITEMS 


Hasbrouck Heights——Upwards of $200,000 
is being placed on two Barling bombing air- 
planes now being constructed at the plant of the 
Wittemann Aircraft Corporation, Hasbrouck 
Heights. These planes are being manufactured 
for the United States Government. The plant 
is now fully equipped with an approved system 
of sprinklers—two sources of supply. 

Developing Phelps Teaneck Estate.—Plans 
have recently been consummated for the devel- 
opment of more than seven hundred acres of 
the famous Phelps estate. The project provides 
for the laying out of streets, building lots and 
the construction of residences. Further particu- 
lars of this large and important realty transac- 
tion and one which is of interest to companies, 
particularly as to additional building coverages, 
will be found later in these columns. 

Deep Channel Hackensack to Ocean.—The 
House of Representatives has passed bill No. 
10,766 and it is now before the Senate. 

Pumping Stations.—According to recent 
decisions on the part of the town authorities 
of Bogota and Ridgefield Park, pumping sta- 
tions will be constructed for fire use in these 
localities. This because of the lack of suffi- 
cent water pressure in some sections of the 
borough, 





DISTRIBUTION BY STATES 
OF FIRE INSURANCE 


Valuable Reference Book Gives 1921 
Premiums and Losses 








SHOWS SEVERAL CLASSIFICATIONS 





Covers Separately Fire, Motor Vehicle, 
Tornado, Hail and Total Business— 
Issued Earlier Than Ever 


The 1922 edition of Distribution by States of 
Fire Insurance in the United States has just 
been published by The Spectator Company. 
This work, which, during the past quarter- 
century, has proved to be a very handy and 
valuable reference book for managing under- 
writers and special agents, has been improved 
this year so that it presents the net premiums 
received and net losses incurred in each of the 
respective States and in Canada, of each com- 
pany, for the following classes of business: 
Fire insurance; motor vehicle insurance; tor- 
nado insurance; hail insurance, and total busi- 
ness (all classes). 

The information as to fire insurance and total 
business is further subdivided according te 
classes of companies, as follows: Stock com- 
panies; mutual companies; Lloyds and _ inter- 
insurers. 

There are two -important recapitulation 
tables, one of which gives the totals for each 
State for 1921, of premiums and losses as fol- 
lows: Stock companies—fire; stock companies 
—total business; mutual companies—fire; mu- 
tual companies—total business; Lloyds and 
inter-insurers—fire; Lloyds and inter-insurers— 
tatal motor vehicle insurance; tor- 
nado insurance; hail insurance, and also grand 
totals for each of the respective groups. 

The other recapitulation table total 
premiums and losses, with ratios, of the busi- 
ness in each State and territory, respectively, 
and in Canada, in the years 1885, 1890, 1895, 
1900, 1905, I910, 1915, 1920 and 1921, with 
totals by States for the thirty-seven years, 1885 
to 1921, inclusive; grand totals for the United 





business ; 


gives 


States and Canada, by years, for each of the 
last thirty-seven years, and a summary of the 
business for that period. 

The publication of this book has involved a 
vast amount of work and very considerable ex- 
x 4% 
substantially 


pense. The book comprises 330 pages, 7% 


handsomely and 


inches, and is 


kKEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


bound in real leather. Coming out so early. in 
the year, it is of special value to fire insurance 
company managers, department managers, spe- 
cial agents and prominent agents. It is impos- 
sible to obtain all of the information given in 
this book from State reports at any time, while 
few reports, even of a preliminary character, 
have as yet been issued by any of the State de- 
partments. In order to secure the data, the pub- 
lishers were obliged to communicate not only 
with the individual companies, but also with the 
various State insurance departments, carefully 
coliating all the matter received from the dif- 
ferent official sources. It is an extremely diffi- 
tult task to compile and publish the contents of 
this useful handbook for fire insurance men, and 
the early issuance of the 1922 edition renders it 
of invaluable service to its subscribers. 

This serviceable reference book sells at $10 
per copy, with discounts for orders of twenty- 
five copies or more. 


Record Building Activity 

The F. W. Dodge Company reports record 
building activities for the month of May, the 
number of contracts exceeding the previous 
month by 3 per cent. 

These two record months have brought the 
volume of construction started from January I 
to June 1 up to $1,352,965,000, the highest rec- 
orded figure for the first five months of any 
year. The year to date is 61 per cent ahead of 
last year. 

The revival has now become general. Very 
large increases were recorded in the Central 
Western States, which heretofore have lagged 
behind the East. 

Residential building contracts broke all previ- 
ous records in May, amounting to $140,932,000, 
or 39 per cent of the month’s total. During the 
first five months of this year the amount of 
residential construction started has been double 
that of the corresponding period of last year. 

Other important items in the May total were: 
$63,817,000, or 18 per cent, for public works 
and utilities; $57,515,000, or 16 per cent, for 
business buildings; $32,925,000, or 9 per cent, 
for educational buildings, and $23,893,000; or 7 
per cent, for industrial plants. 

Contemplated new work reported during the 
month amounted to $519,414,000. 


—A new List of Inspected Automotive Appliances 
has been issued by Underwriters Laboratories under 
date of April, 1922. 
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FINANCIAL STATEMENT OF 


The Northern Indemnity Corporation 


Home Office 
154 LOUIS STREET 
GRAND RAPIDS, MICHIGAN 





December 31, 1921 


ADMITTED ASSETS 


Mortgage Loans. . $110,000.00 
Government Bonds.. . Oe eee 92,900.00 
State, County and Municipal Bonds........... 119,000.00 
First Mortgage Bonds.. ts Scere 37,650.00 
War Savings Stamps. . 288.50 
Cash in Banks and Office.. 56,905.94 
Deposit with Texas Agency.. 1,000.00 
Premiums in Course of Collection. . 21,318.38 
Accrued Interest. . ister 6,346.56 

$445,409.38 


LIABILITIES 
Unearned Premium Reserve. . $31,800.15 
Reserve for Claims. . Saar 14,183.06 
Estimated Adjusting E xpenses. nore 756.26 


Commissions on Premiums in Course of. Collec- 
tion. Sears SS lao on ereiatoks aL OES Pe ieat 6,833.65 
Miscellaneous. a ee Cah renee ee roten Pataieeer: 2,995.03 


Total Liabilities pare Snee: says ase ce a $56,568.15 
Fully Paid epeneen eka svete 320,243.87 
Surplus.. ht he 68,597.36 

$445,409.38 





Total Capital, Surplus, and Reserves for Protection of Policyholders, $434,824.44 


Specializing in Automobile Liability, Property Damage and Collision, and Excess Insurance. 





Agents Wanted In: 
Iowa, Kentucky, Indiana, Michigan and Illinois 

















UNITED STATES HEAD OFFICE: 
431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-20 : $8,035,746.57 


ACCIDENT AUTOMOBILE 
AND HEALTH AND TEAMS 
INSURANCE INSURANCE 





ALL LIABILITY WORKMEN’S 
LINES AND COMPENSATION 
SPECIAL RISKS INSURANCE 


SURPLUS at 12-31-20 : $1,239,032.91 


EASTERN DEPARTMENT: 
55 John Street, New York City 
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** Life Insurance and 


—HowTo Sell It’ 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated 
Box 617 


Louisville, Ky. 
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Casualty, Surety, Etc. 








EARL WILSON LOSES 





Upholds Appointment of 


‘Jackson Cochrane 





BITTER FIGHT CLOSED - 





Action to Oust Commissioner Followed 
Attempt to Revoke Mountain States 
Life’s License 


The appointment of Jackson Cochrane as 
Insurance Commissioner of Colorado has been 
upheld by the Colorado Supreme Court. It 
was held that Earl Wilson, in attempting to 
hang onto his office after his removal by Gov- 
anor Shoup, is “usurping office.” 

The decision of the Supreme Court virtually 


F closes one of the most bitter insurance fights 


ever waged in Colorado. Earl Wilson at- 
tempted to revoke the license of the Mountain 
States Life Insurance Company. Charges were 


| made that he had contributed personally to a 


fund raised by other insurance companies to 


| drive the Mountain States Company out of 


Colorado. 

On October 7, 1921, Governor Shoup notified 
Mr. Wilson that he must vacate the office of 
State Insurance Commissioner on October 15. 
His discharge was made “for the good 
of the service.” It was upheld by the civil 
service commission, which denied Earl Wilson 
a hearing on the grounds that he was only a 
provisional appointee, temporarily appointed, 
and as such was not entitled to a hearing. 

On October 29, Jackson Cochrane was ap- 
pointed Insurance Commissioner. Earl Wilson 
refused to get out and ever since has tried to 
hold onto the position. Finally, Governor 
Shoup instructed the attorney general to in- 
stitute quo warranto proceedings to oust Mr. 
Wilson. District Judge Hersey sustained the 
Governor’s contentions and he appealed. 


Many Schools Fire Traps, Warns T. A. 
Fleming 

Mitwavkee, Wis., June 14.—Lives of thou- 
sands of school children in Milwaukee and 
throughout the nation are constantly in jeopardy 
because of “grossly negligent” school boards 
who fail to eliminate fire hazards from the 
buildings, T. A. Fleming, of the National Board 
of Fire Underwriters, said in an address to 
members of the fire prevention bureau of the 
Milwaukee Association of Commerce at the 
Milwaukee Athletic Club. 

Coming here at the request of the fire preven- 
tion committee of the association, Mr. Fleming 
gave facts and figures, compiled by the under- 
Writers, which proved of particular importance 
m view of the hazards reported in Milwaukee 
schools following recent surveys. 

“Ninety per cent of all schools in the coun- 
tty are in a condition worse than was the Col- 
linwood school of Cleveland when it was de- 
stroyed by flames in 1908, burning to death 173 
children and three teachers,” said Mr. Fleming. 
I guarantee the schools of Milwaukee are no 
different,” he added. 

The time has come, asserted the speaker, when 


the public should eliminate the school fire haz- 
ards, by paying less attention to the financial 
reports of the school boards and more care to 
the reports of the fire prevention committees’ 
investigations. 

“Of all lives lost by fire in the United States 
each year, 90 per cent are due either to care- 
lessness or to lack of education,” he said. “It 
is time the public stepped in and demanded 
ample protection for the school child. Some 
time ago I found fire escapes of a school in a 
mid-western city padlocked. The keys had been 
lost for three months.” 


Texas Department to Have Special 
Investigator 

AusTIN, TEX., June 14.—The Texas Fire In- 
surance Commission is arranging to employ a 
special investigator ef arson cases reported to 
the commission, according to an announcement 
by State Fire Marshal G. W. Tilly. In mak- 
ing the announcement Marshal Tilley said: 

If the arsonists in Texas do not look out, 
they may find themselves employed at a trade 
far less remunerative than stealing money from 
insurance companies. While at the Huntsville 
State Penitentiary they may have ample time 
to meditate over their wasted energy and re- 
turning home it is to be hoped they will select 
a more honorable profession. Of the two call- 
ings, I would consider high-jacking far more 
honorable. In the past ten days two men have 
been convicted in Comanche county, one in Dal- 
las county and one in Lamar county for arson, 
and several more ready to go to trial real soon. 
I have a hunch that from now on the profes- 
sion will not be as popular. 


FIELD PRACTICE 


New Edition of Valuable Inspection Manual 
Has Been Issued 


Under the above title the National Fire Pro- 
tection Association has issued the second edi- 
tion of its valuable inspection manual designed 
for the use of property owners, fire depart- 
ments and inspection officers. This covers com- 
mon fire hazards and their safeguarding, and 
fire protection and upkeep. 

Among the subjects treated in this pocket- 
sized book of over 200 pages are lighting haz- 
ards; heating hazards; miscellaneous stationary 
heating devices requiring special treatment; 
commonly found miscellaneous hazards; power 
hazards; chemicals, paints and oils; spontan- 
eous ignition and dust explosions; care and 
maintenance; chimneys and flues in dwellings; 
dwelling house hazards; automatic sprinklers; 
water supplies to automatic sprinkler systems; 
first-aid fire appliances, and fire protection in 
general. 

The completeness with which the general 
subjects mentioned are treated is indicated by 
the fact that a great many sub-divisions are 
made under the various chapter heads, but the 
numerous topics are treated in so orderly and 
terse a manner that a great amount of informa- 
tion is presented in a relatively small space. 

This book is well devised to be of practical 
service to the inspector and the property owner. 
It also has an index embracing four pages. 
The price of this useful reference work is 
$1.50, and it may be secured through The 
Spectator Company. 
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Boston Mutual Men Elect R. A. Barbour 

Boston, June 12—The annual meeting of the 
Mutual Fire Insurance Association took place 
last Saturday in this city, with a full attendance 
of the member companies, Burton S. Flagg, 
president of the Merrimac Mutual, in the chair. 
The balloting for offices resulted as follows: 
President, Robert A. Barbour, secretary, Berk- 
shire Mutual Fire Insurance Company; vice- 
presidents, C. P. Faunce, Holyoke Mutual Fire 
Insurance Company, and Harry Harrison, ‘sec- 
retary, Worcester Mutual; secretary and treas- 
urer, Charles A. Danforth; executive commit- 
tee, Burton S. Flagg, Andover; Eliot R. 
Howard, Concord; Theodore T. Marsh, Ded- 
ham; Lincoln R. Welch, Fitchburg, and presi- 
dent and vice-president, ex-officios. Burton S. 
Flagg declined re-election after serving as 
president three years. He continues to serve 
on the executive committee. 


National Board Committees 

The National Board of Fire Underwriters 
yesterday gave out the list of the standing 
committees as appointed by President Morton 
since the annual meeting. The custom of limit- 
ing the service of one person on a single com- 
mittee to three years has resulted in several 
changes among the chairmen of important com- 
mittees. F. W. Koeckert succeeds Wilfred 
Kurth as chairman of the actuarial bureau com- 
mittee; Otho E. Lane succeeds James Wyper 
as chairman of the committee on adjustments; 
Waite Bliven succeeds Jesse E. White as chair- 
man of the committee on incendiarism and 
arson; J. H. Packard is the new chairman of 
the committee on statistics and origin of fires, 
succeeding Lyman Candee, and George G. 
Bulkley succeeds E. B. Seymour as head of the 
committee on uniform accounting. 


Orders Rebating on Lapsed Policies Cease 
INDIANAPOLIS, IND., June 12——Thomas S. 
McMurray, Jr., Indiana State Insurance Com- 
missioner, has issued a notice to insurance com- 
panies doing business in the State notifying 
them that rebating on lapsed policies must be 
stopped. The notice reads: : 


Information having come to this department 
that certain life, health and accident insurance 
companies are effecting reinstatement of lapsed 
policies without requiring the assured to pay 
the entire amount of delinquent premiums, this 
is to advise that such a practice is a violation of 
the anti-rebate law of Indiana, and companies 
engaging therein will be proceeded against as 
by statute provided. You will, therefore, notify 
your agents accordingly. 


Australian Provincial Assurance Associa= 
tion, Ltd. 

The balance sheet of the above-named asso- 
ciation as of December 31, 1921, shows £1,306,- 
308 of assets; a capital (paid up) of £341,747; 
life assurance funds, £410,327; fire, marine and 
accident reserve, £27,665, and a reserve fund 
(after providing for other liabilities) of £114,- 
643. Its life premiums in 1921 aggregated 
£250,124, and its other premiums £69,177. S. P. 
Wood is governing director of this enterprising 
Sydney company. 








THE SPECTATOR 








Thursday 






























To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President : - : BEAUMONT, TEXAS 
































Wilmer L. Moore, President Robert F. Moore, Secretary 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 
renewal commissions. 


Close association between Field men and Home Office. 
GOOD TERRITORY OPEN TO PRODUCERS 


Write for information to 
WILFRED S. McLEOD, Agency Manager 


SOUTHERN STATES LIFE INSURANCE CO. 


Atlanta, Ga. 














PAN-AMERICAN _ 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 
err eee $10,007,098.20 


New Insurance Paid for 1921...... 20,444,282.09 
Paid for Insurance in Force Decem= 
SE. 6 5 cidcacemaave seeds 87,648,741.00 








The Pan-American writes a complete line of Acci- 
dent and Health policies which are modern and up. 
to-date in every respect. Our Substandard Depart. 
ment has broadened our already excellent service to 
our agency organization. We wish to establish ten new 
general agencies. If you are interested write to us, 


Address: E. G. SIMMONS, Vice=President and 
General Manager, New Orleans, U. S. A. 
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Organized 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


I siti sy ce Cad Ge ee $28,308,449.13 
I cacao ec ahd 25,109, 146.04 
Capital and Surplus........0. 666% 3,199,303.09 
Insurance in Force............... 214,188,461 00 


Payments to Policyholders........ 1,897,435.45 
Total Payments to Policyholders since 
0 TIES EES AR HIS $27,720,705.42 


JOHN G. WALKER, President 

























Fourth Edition—Revised 


OBJECTIONS AND ANSWERS 


By Ira C. Epwarps 





A book for life insurance agents designed to meet 
possible objections and evasions set up by prospects 
against life insurance. 


Full of Humor and Sound Common Sense. 
Meets all objections of the Scoffer and the Student 


Price per copy—$1.50. 


THE SPECTATOR COMPANY 


Cuicaeo Orricr 
Iwsunancs Excuancs 


185 WiLu1AM STREET 
NEW YORK 











TWO BOOKS OF REAL MERIT 


The Real Estate Educator 


F. M. PAYNE, (New Edition 1920) 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators, 
Builders, Contractors, Agents and Business Men. What 
you NEED to know, what you OUGHT to know. The 
New 1920 Edition contains The Federal Farm Loan Sys- 
tem, How to Appraise Property, How to Advertise Real 
Estate, HOW TO SELL REAL ESTATE, The Torrens 
System, Available U. S. Lands for Homesteads, TheA 
B C’s of Realty and other useful information. 

208 pages cloth, $2.00 postpaid. 


The Vest Pocket Lawyer 


This instructive book contains the kind of information 
most people want. You can know the law—what to do— 
what to avoid. It is a daily guide—a manual of refer- 
ence for the business man—the law student—the justice 
of the peace—the notary public—the farmer—the clergy- 
man—the merchant—the banker—the doctor. 360 
pages printed on bible paper. Cloth $1.50. 


THE SPECTATOR COMPANY 


Caicaco OFFICE 135 Wiirtam SrRegt 
InsuraNcE ExcHANGE NEW YORK 
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THE EVOLUTION 


OF LIFE INSURANCE* 


$33,400,000,000 Ordinary Insurance in Force in United States--- 
$7,000,000,000 Industrial 


By DR. FREDERICK L. HOFFMAN 


(Continued from last week) 


Few things are of greater importance than a clear grasp of 
the magnitude of the business in which we are engaged. The 
fgures which represent the business results in the aggregate 
are now so stupendous as to defy a clear grasp even on the part 
of those familiar with sums running into the millions. Perhaps 
the most convincing evidence of the truly extraordinary prog- 
ress of life insurance in recent years is the per capita amount of 
ordinary insurance in force with American companies on the 
lives of residents of the United States, which, beginning with 
1910, was $135, increasing to $174 by 1915, and $261 by 1919. 
Even more astonishing has been the growth of industrial in- 
surance, the per capita amount of which increased from $32 in 
1910, to $40 in 1915, and $57 in 1919. Or, combining both 
ordinary and industrial insurance, the amounts have increased 
from $167 in 1910 to $318 in 1919. It may be said without fear 
of contradiction that no business enterprise of equal extent can 
show results of corresponding magnitude, surely entitled to be 
considered as evidence of the social and economic progress of 
the American people.® 


ORDINARY INSURANCE IN FORCE 


In round figures, the amount of ordinary insurance in force 
with United States companies at the end of 1920 was $33,400,- 
000,000, aside from $7,000,000,000 of industrial insurance, or 
$40,400,000,000 (excluding over $1,600,000,000 of group in- 
surance) of combined insurance protection on the ordinary and 
industrial plans. These truly amazing figures represent wage- 
earners’ and other forms of voluntary thrift as the most con- 
vincing evidence of the highest form of altruism ever de- 
veloped among any people at any period of time. For it is of 
the essence of progress in economics that this shall be abstinence 
from the immediate use of surplus funds to provide for the 
accumulations of capital so absolutely essential for a multitude 
of vital needs on the part of the State and all business enter- 
prise in corporate or private form. 


POLICYHOLDERS’ RETURNS 


Competition is the life of trade, but perhaps nowhere as much 
as in life insurance. Twenty years ago there were only fifty 
life insurance companies, but there are now 259, with a total 
annual income of nearly $1,800,000,000. Most of the companies 
now transact business upon purely mutual principles, and it 
tan be said with entire truth that insurance represents the 
policyholders’ interest alone. The total payments to policy- 


* Copyright, 1922, by The Spectator Company, New York. 


*The growth of the business is perhaps better illustrated by the following com- 
gy “During the decade 1910-20 the population of the United States increased 
¥ 14,000,000, or 15.4 per cent. The increase in ordinary insurance in force, ex- 
ain. Canadian business, was $15,305,000,000, or 124, per cent; the increase in 
Ustrial’ insurance was $3,086,000,000, or 105.7 per cent, while for both forms of 
Nsurance combined the increase was $18,391,000,000, or 120.5 per cent. 
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holders in 1920 were $764,000,000, including large mortuary 
additions or dividends to policyholders; and the average of the 
payments, making allowance for insurance with more than 
one policy on the same life, tend considerably to increase 
towards the ideal of complete family protection in the event of 
death. It would be most interesting to show the extent to which 
this increase in insurance protection actually occurs, but, un- 
fortunately, the data are not available in collective form. Un- 
derwriters, however, cannot too strongly emphasize with all 
applicants the supreme importance from the economic viewpoint 
that the family protection through insurance shall be adequate 
and in proportion to family needs.’ 


THE UNINSURED 


For it goes without saying that there is a vast amount of 
evidence that a considerable proportion of the population are 
not insured at all. The sums of new insurance written only 
bear evidence of the gradual diminution of the realm of the 
uninsured, but at the same time emphasize the urrealized op- 
portunities neglected in the past. The uninsured represent, 
of course, chiefly two classes—those who, for some reason or 
other, largely through ignorance or obstinacy, do not wish 
to be insured at all, and those who unfortunately have to be 
declined or rejected for insurance, on account of ineligibility, 
on any plan. I am not aware of a collective investigation into 
the question of rejections for insurance, but it will be sufficient 
for the present purpose to illustrate the problem by reference 
to the rejection experience of The Prudential during 1919. 
Of all applicants for insurance 10.0 per cent were declined for 
some reason or other, chiefly, of course, pathological, but in 
a fair number of cases for other reasons bearing upon 
longevity or survival. Among males, the predominating group 
of affections on account of which applicants were rejected was 
that of impairments of the genito-urinary system, representing 
29.8 per cent of the rejections for all causes. The proportion 
varies, of course, with age, and an analysis of the fact dis- 
closes some extremely interesting questions which bear directly 
upon what, in modern life, is generally referred to as health 
conservation. 

HEALTH CONSERVATION 


Health conservation involves, however, vastly more than the 
usual methods of educational propaganda, or an advisory in- 
formation service, bearing upon a few of the major causes of 
impairment which predispose to premature death. In the ordi- 
nary experience of The Prudential, limiting the statements to 





According to an official statement issued by the Association of Life Insurance 
Presidents, American life insurance companies “have returned to policyholders ‘and 
beneficiaries about eleven billion dollars in seventy-five years; and they stand ‘now 
obligated to make future payments to their policyholders and. beneficiaries aggregating 
more than thirty-eight billion dollars, all representing American thrift as expresed in 
terms of American life insurance.” 
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SALESMEN WANTED! 


Reliable Men in Arizona, New Mexico and Texas 


for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. Liberal Commissions. Both 


Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 
Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 











STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


PHILADELPHIA LIFE | 
INSURANCE COMPANY | 


SUPERVISING AGENT 
WANTED 


for 


SCRANTON, PA. 


Address 





JACKSON MALONEY A. MOSELEY HOPKINS — 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 


Vice-President Manager of Agencies 


HOME OFFICE, 111 N. BROAD ST., PHILA., PA. | 
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A FUNDAMENTAL 


‘Takes Into Account a Universal Need 
. of What You Offer 


ALL MEN NEED IT 


ven Those Who Have Nobody Dependent 
On Them and Live Alone 
The aged general manager smiled as the new 
agent asked him for advice in soliciting. “It’s 
i like everything else,” he replied. “You can 
give principles but everyone must develop his 
Pown particular method. You see, soliciting is 
Pan art. Now all arts require for success an in- 
P dividual way of doing the particular work. At 
Pa glance an expert can tell the work of one of 
Pthe great painters, and in literature great 
writers favor their every sentence with them- 
> selves. It’s just so with soliciting life insur- 
ance.” 
4 “Still, there must be fundamentals, and I 
F should like to hear a man with your experience 
"state what you consider the fundamentals.” 
| "Yes, there are fundamentals,” said the man- 
Pager. “And wonderful fundamentals. I will 
| tty to state what I consider the most important. 
© “The first and most important fundamental, 
© as I look at the matter,’ went on the manager, 
Ps the nature of life insurance itself. You 
will sometimes hear an agent talking what he 
Pthinks is life insurance. It isn’t. It’s just the 
Vinvestment of savings. And that isn’t life in- 
Pgurance. In former days investment insurance 
P Was talked a good deal more than it is talked to- 
day. I doubt whether it should be talked at 
l, not pure investment. No fire insurance 
t, and no casualty insurance agent, would 
pateam of talking investment in connection with 
pire insurance or casualty insurance. Wouldn't 
be rather funny to hear a man talk insurance 
onan automobile and add to his talk the argu- 
t of investment? Of course you may say 
as life insurance runs so long the invest- 
pment feature has a place that it doesn’t have in 
‘fre insurance. But seems to me that life insur- 
Ance should be sold on its merits—it’s surely 
© $00d enough.” 
F “But the investment feature catches some 
men wand makes the selling of life insurance 
Tue ComMopIty 
sSeems to me the business of an agent is to 
‘ the commodity he handles, and the com- 
Modity he handles is life insurance. And it’s 
plain fact that ninety-nine men out of ninety- 
ne need life insurance, and need it badly. And 
his is the great fundamental—the nature of the 
mmodity we are selling, and the importance 
PM selling that commodity. And even endow- 


ment insurance is insurance, and almighty good 
life insurance. It is not an investment as we 
generally understand that word. It is a method 
of systematic savings, to which is added the life 
insurance feature.” 

“But there are some men, say unmarried men, 
who do not need life insurance. I met such a 
chap the other day. ‘Life insurance doesn’t 
interest me,’ he said. ‘What do I need of life 
insurance?’ ” 

“Every man, no matter what his condition in 
life, desires to create an estate,” replied the 
manager. “Men without dependents, who live 
by and for themselves, generally use every kind 
of economy, indeed some of them have been 
what we call misers. And for what? Not, in- 
deed, to save money so that later the money 
could be spent. Not at all. Men that we call 
misers have lived in squalor and died in appar- 
ent poverty so that they could leave behind 
them something, perhaps to prove that they 
have lived. Yes, to leave an estate is deep- 
rooted in humanity. And here is where my 
fundamental can be employed, if life insurance 
is ottered wisely. 

“Take one instance,” continued the manager. 
“You perhaps hear of a man who desires to 
leave a sum of money for an institution, or 
perhaps he has already given a sum and expects 
to give more. Here is a noble use for life in- 
surance. Oh, yes, there is no more practical 
way of creating an estate than by life insurance, 
and it has great advantages over savings for 
such a purpose. You don’t have to worry 
about the security; life insurance is as safe as 
anything on earth. Then you don’t have to 
watch the details of such things as real estate 
or mortgages. 


PLAIN Lire INSURANCE 

“And herein is the gist of the whole mat- 
ter—the man who creates an estate is tak- 
ing advantage of the fundamental I am talk- 
ing about. The estate is created by the first 
payment of the premiums; there is no need to 
save and save and save, and watch the hoard 
increase until it is what is desired. It is created, 
as one might say, magically. If the estate cre- 
ator dies immediately, there is the estate he is 
thinking of, and payable in cash. 

“So you see,” went on the manager, “if you 
rivet your attention to the fundamental you can 
sell life insurance even to those who at first 
do not think they want it. As I said, the need 
of life insurance is universal. It is only neces- 
sary to understand a man’s condition and am- 
bitions to prove to him his need. And when I 
say the need of life insurance is universal, I 
mean that it is universal. If you ever meet a 
man who is fully protected by life insurance, 
you will do more than I ever have. So the 
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mere fact that a man is insured is no reason for 
not soliciting him. It is precisely as if it were 
your duty to feed the hungry, and you ran 
across a chap who had eaten that morning only 
a quarter of an egg. This shouldn’t prevent 
you from offering him a sandwich. 

“Men do not take life insurance as they take 
most things; it is always in homeopathic doses; 
it is a thousand where they need ten, and ten 
where they need fifty or a hundred. 

“This, then, is fundamental: life insurance, 
plain life insurance, is the pressing need of 
every man who walks the earth. If every one 
did take the full amount he or she needed, 
everybody would be vastly happier in every 
way than at present. 

“Let me go back a moment to the chap who 
creates an estate just for creating it. And 
I'll assume this time he’s a young man with a 
modest income, whose great ambition is to save 
a little money. Let us suppose he takes a five- 
thousand policy. If he understands the matter, 
he has created an estate of five thousand. Sup- 
pose this is a twenty-payment policy. Now 
Year after year the insured sees the value 
of his policy increase. No, not as an invest- 
ment. It is life insurance. And yearly the in- 
sured looks forward to the time the policy will 
He has created an estate. 


see! 


be paid up. 


A WonpbeErFUL THING 

“Try to appreciate the wonderful thing that 
we call life insurance,” concluded the manager. 
“You are so familiar with it that you may not 
comprehend what a wonderful thing it is. And 
it is a very wonderful thing. For think! It 
is a plan which for its successful working re- 
quires the necessary machinery for combining 
a very large number of persons together and 
grouping their savings. It is a generous co- 
operative mechanism, which not infrequently 
pays out great sums where trivial sums are re- 
ceived. And it is so beneficial, and the need 
for it is so general and great, that the only 
wonder is why agents should have to push 
folks to take it. But it can be believed that, 
human nature being what it is, the time will 
never come when the agent will not be neces- 
sary. And I would have you, who are just 
starting in the profession, to keep ever before 
you the endless applicability, the universal need, 
and the transcendent value of what you have 
for sale.” 


Clifton Maloney Celebrates Fiftieth 
Birthday 


Clifton Maloney, president of the Philadel- 
phia Life Insurance Company, celebrated hts 
fiftieth birthday early this month, and June is 
being celebrated as Golden Jubilee Month by 
agents of the Philadelphia Life. 
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LIFE INSURANCE SECTION 





Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE GOMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 

















With All My Earthly Goods 


By J. F. WELLINGTON 

\Vith all my earthly goods I thee endow. Do 
you remember when you said that? Remember 
how your heart came up in your throat and 
choked you until you almost said it in a whis- 
per? Remember how you thought to yourself 
that, if you owned the mines of Golconda in 
addition to all the goods of all kinds on the 
face of the earth it would not be enough to 
pay the debt you felt that you owed the angelic 
vision of loveliness who was forsaking all 
others for you? Remember how you thought 
the gates of paradise had been opened for your 
especial benefit, and you were nearer heaven 
than you had ever expected to be? Remember 
how you promised that you would comfort her, 
honor and keep her, in sickness and in health? 
Remember how you promised yourself that you 
meant every word of it and a thousand times 
more? Remember how you used to take her in 
your arms and promise her that no matter what 
befell you would cherish, love and protect her 
forever and ever? Remember how you used to 
tell her that no man in the world ever loved a 
woman as much as you did her, because no man 
ever had such a lovely wife? 

Remember that time when you walked the 
hospital halls all night while your tortured soul 
cried aloud in an agony of fear, and love and 
longing? How you prayed for the first time in 
vears and promised the good Lord that if he 
would only spare her life you would be a better 
man and never so long as you lived harbor an 
impatient thought concerning her? Remember 
when the nurses finally let you into the room 
and you saw her glorified by the halo of mother- 
hood and sanctified by her journey into the val- 
ley of the shadows of death? Remember how 
you kneeled by the side of her cot and offered 
up a prayer of thanksgiving to the Creator of 
the universe for sparing her life? Remember 
how you felt when your first born was placed in 
your arms and you realized that the supreme 
moment of your life was at hand? Remember 
how you promised yourself to protect and watch 
over that new born and helpless piece of human- 
itv, to provide for and comfort him, to educate 
and cherish him with all your heart, to work 
yourself into the grave if necessary in order 
to make the life of himself and his mother a 





ruse-strewn path through all the coming years? 
Kemember any of the promises you made to 
yourself at those times? 

Your case is not an isolated one. Unnum- 
bered thousands have passed through that same 
Garden of Gethsemane, have suffered the same 
agonies and been thrilled by the same joys. 
The question for you to ask yourself to-day is, 
have you made good any of your promises? 
Have you provided means for the education of 
your children after your demise? Have you 
made any arrangements whereby your pay check 
will come to your home every month as long 
as your widow lives? Have you provided ready 
cash for the payment of the mortgage on the 
home you are buying, in case anything happens 
te you? Have you taken steps to prevent the 
frail little woman whose health has been under- 
mined by bearing your children from being com- 
pelled to fight the world in order to feed her 
babies and herself as soon as you have passed 
away? 

There is a way that this can be done with- 
out any possible chance of a failure. Not by 
leaving her a home with a few payments made 
Not by leaving her stock in a wild-cat 
oil proposition. Not by leaving her a block of 
stock, partly paid for, in any industrial concern. 
Not by any sort of stocks, bonds or other prop- 
erty whose values fluctuate with changing con- 
ditions. Even money in the bank is subject to 
an inheritance tax and the claims of all your 
creditors. 

After you have departed this life it will make 
no personal difference to you what you left for 
the maintenance of your wife and babies. The 
difference wil! come to them. You may fondly 
imagine that, as long as you delay making suit- 
able provision for them, in case of your death, 
that you are taking the chances yourself. 

As shown in the above paragraph this is not 
only not true but it is impossible. You are com- 
pelling them to carry the risk without money 
and without price. Are you playing fair with 
them when you do it? Are you giving them 
a square deal? 

There is only one way in which you can ab- 
solutely safeguard their welfare against any 
possible combination of circumstances that car 
arise, and that is through the medium of. a 
monthly income policy of life insurance. 


on it. 
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Prudential Donates Library to Surgeon 
General 

The Prudential Insurance Company of Amer. 
ica has made an unconditional gift of the public 
health, medical and scientific sections of its j. 
brary to the Surgeon General’s Library of th 
U.S. A., Washington, D. C. This collection of 
hooks, documents and data is estimated t 
represent about 90 per cent of the entire public 
health material for the civilized world, repre- 
senting approximately between fifty to one hun. 
dred thousand volumes and publications. The 
books will be transferred gradually to Washing. 
ton for reinstallation on the main floor of the 
Surgeon General’s Library, where a large section 
is being cleared for the purpose, to be hereafter 
known as the Statistical Division. The library 
includes countless reprints, articles and clip 
pings on medical and related subjects, brought 
together during the last thirty years by Dr, 
Frederick L. Hoffman, the Prudential statis. 
tician. It is hoped to complete the installation 
by the first of next year and that sufficient 
clerical assistance will be provided by Congress 
to secure not only the continuity of the reports, 
but also the purchase of the requisite accessions 
and the technical assistance in special mortality 
research. The gift has been approved by the 
Surgeon General of the Army, Major General 
M. W. Ireland, and the Secretary of War, 
John W. Weeks. 


-\t the regular meeting of the board of directors 
of the Mid-Continent Life Insurance Company, Okla 
homa City, May 9, announcement was made of the 
death of C. H. Boedecker, a director, and the vacancy 
was filled by the election of T. A. Vaughn. 


Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, ot 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insut- 
ance do MORE? And WHY. should 
any man be satisfied with a policy that 
would do less? 





Annual Premium, Ordinary 
| LT aS RARE ae RSC e $128 .05 
Twenty Payment Life... .... . $167.10 


Twenty Year Endowment... $235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, Nfl 
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CHILD ENDOWMENTS 





Western Life Tells of Success of Plan 





IMPLANTS THRIFT IDEA 





Big Expansion in This Class of Business 
Predicted 


By I. P. Manty 
Actuary, Western Life Insurance Company 


The Western Life first introduced its child’s 
endowment policy about three years ago. A 
jew other companies reluctantly adopted the 
idea shortly thereafter, and the success this 
pioneer company has had with this form of in- 
girance is naturally a temptation to their com- 
petitors to imitate their product. 

Writing insurance on the lives of children 
is not a new idea. The industrial insurance 
companies have for years exploited it so suc- 
cessfully that in volume of business in force 
they have become the outstanding giants in the 
fe insurance business. 

But, personally, I could never become enthu- 
siastic over the idea of carrying a life insurance 
policy on a child on the industrial plan, which 
js necessarily expensive on account of the 
method of making collections, and usually pro- 
vides for no greater benefit than funeral ex- 
genses in the event of death of the child. The 
greatest pleasure we have in our children and 
which is the strongest incentive to stimulate our 
own ambition is our plans and hopes in connec- 
tion with their future. Educational endowment 
insurance makes its appeal to the expectation 
aid hope that the child will live and grow to 
manhood and womanhood, and is intended to 
provide the material means to give the one on 
whom the policy is taken the opportunity of get- 
ting the right start in life. Its principal func- 
tion, as conceived by me, and as sold to my 
dients, is to create a personal estate in life in- 
surance to mature when the child reaches adult 
ae. In other words, the child carrying this 
form of policy has arrived, insurancewise, 
when it becomes of age, where the average in- 
dividual begins at that time in life. 

There is another service that educational en- 
dowment insurance can be made to perform 
which we find appeals to parents of intelligence 
and foresight more strongly even than the mate- 
tial value of the policy itself at maturity. No 
etter medium for imparting to the child practi- 
cal lessons in thrift could be devised—and in- 
cidentally, too, it can be made an instrument for 
molding the character of the child; in fore- 
sight, perseverance, self-sacrifice and _ self-re- 
liance, 

There has been much preaching of thrift in 
the past few years, but preaching gets us 
towhere without practice. If the next genera- 
tion is to be a citizenship of thrift and fore- 
sight the only way to make it so is by inspir- 
ig the children of to-day with these virtues, 
and the only way anyone will be naturally and 
instinctively thrifty in adult life is to form 
‘rect habits in early youth—that time in 
if when lapsing impressions are made and 
ied habits of life formed. But if the sav- 
ig habit is to prevail through life it is impor- 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








tant that there be no disappointments, through 
loss, while the habit is in its formative stage 
and also that a resolution once made to save 
be persistently and systematically adhered to. 

No form of investment approaches so near 
the ideal for fixing habits of thrift as a life in- 
surance policy. It is the one absolute safe form 
of investment and once committed to its pur- 
chase there is no backing out, at least during 
the first few years, without financial loss. But 
by the time you can recover more than your 
original investment the habit of paying the pre- 
miums becomes so fixed that it is a well-known 
experience of insurance companies that nearly 
all policies five years in force are carried 
through to their maturity. 

I am not naturally over-sanguine, but I feel 
that the possibilities for the individual and col- 
lective good in this idea of child’s endowment 
insurance are so tremendous that I hesitate to 
predict what the actual results may be when 
the public and the companies really begin to 
comprehend what this new departure in life in- 
surance is and the need it aims to supply. 





Overheard in the Subway 

Under the above heading an advertisement re- 
cently appeared in daily papers which related 
to the sale of William Waldorf Astor property. 
One party in the alleged conversation spoke of 
the coming sale and said: “I thought they never 
sold. Why are they selling?” The answer was: 
“William Waldorf Astor died in England, and 
a demand has been made on the estate to pay 
inheritance taxes to both the United States and 
itngland.” 

Every holder of a considerable quantity cf 
real estate might well take a hint from this 
alleged conversation, and provide the where- 
withal, by means of life insurance, to meet in- 
heritance taxes when they fall due. 





A Great Opportunity 

The total estimated mortgage debt on owned 
homes and farms, according to the Census cf 
1920, was $11,001,000,000. The total value of 
these homes and farms was $31,708,000,000. 

The total number of homes, not on farms, 
in 1920 was $17,600,000. Of these, 7,195,000, 
or 40.9 per cent, were owned by their occu- 
pants; 2,855,000, or 39.7 per cent of the homes 
owned by their occupants were mortgaged for 
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a total of $6,000,000,000. 

Thus, an average of a little more than one 
home in every three owned by its occupants is 
mortgaged, and the owner of that home is a 
prospect for life insurance to protect that mort- 
gage.—Protection. 


Detroit Life 42 Per Cent Ahead 

The record of the Detroit Life Insurance 
Company in new business for the month of 
May, 1922, is $1,248,000. This compares with 
$1,003,000 in May, 1921. The total of new 
business written by this organization so far this 
year is $6,077,000. This compares with $4,279,- 
000 during the same period of 1921, an increase 
of $1,789,000. or 42 per cent over last year. 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 







































































































It is a scientific fact that the average in- 
dividual remembers three-fifths of what he sees 
and only one-fifth of what he hears. Now, 
Henry, remember this when you talk protection 
to that prospect. Don’t sit across the desk- 
holding your hat in your hand as if you were 
just about to leave; but get around by his side— 
as you talk write in short, simple language the 
Crux of what you say—make it relevant—don’t 
try to tell him all you know about everything— 
you are there for one purpose only—to protect 
the widow, the orphan, his old age, his estate— 
Show specimen policy—get that into his eye and 
ear and he will remember four-fifths of what 
you want him to remember. So, after he gets 
his policy—did you think for one instant that I 
expected you were going away without the ap- 
plication—No! Leave your hat or overcoat, 
but bring away the application. Why, he'll 
know what's in it and what he 
it for. That method makes jim a 
tory policyholder and you a first-class sales- 
Sure, the policy comes back 
the home office, take it him 


bought 
satisfac- 
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Massachusetts Mutual Life 
Insurance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives, 


Joseph C. Behan, Supt. of Agencies 
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and go over it once more carefully. Then con- 
gratulate him on his superb health and the 
wisdom of taking advantage of it NOW. Then 
place an amendment for as much more (or 
more as his needs indicate) before him and 


hand him your pen—‘“‘Please sign right there and 


I won't bother you with another medical 
exanunation. Oh, he may not sign—or he may 
—you don’t know, but you can try. Recently I 


heard a very successful solicitor say “I seldom 
fail to double the amount originally applied 
for when I deliver the policy.” This is good 
stuff, Henry, chew on it. 

The twenty-six letters of the alphabet can be 
transposed 620,448,401,733,239,000 ways. That 
is 620 sextillions!—Well, if twenty-six letters 
can be changed about so many times, what can 
we estimate the possibilities wrapped up in 20 
million men and women who are eligible for life 
insurance in this United States? Yes! That 
fellow who said, “When will you have every- 
body insured? At the rate you are going it 
won’t be long”—is wrong. We will never ex- 
haust the tremendous potentialities before us. 
Don’t worry, there will be much to do when 
you are gone. Careful statistics show that only 
one man out of every twenty carries legal re- 
serve life insurance—not to speak of the women. 
Now listen: 

The population of the United States is in- 
creasing all the time. 

Boys and girls by the thousands are reaching 
insurable age. 

Men and women are constantly increasing 
their protection. 

The nineteen out of every twenty are coming 
to believe and act. 

Thousands who have carried assessment pro- 
tection are changing. 

Millions yet unborn will ere long be eligible. 

There you are. Keep on working, my boy, 
there's plenty ahead of you. 

R. ©; TICILOS. 





Fidelity Mutual’s New Policy 

The Fidelity Mutual Life Insurance Com- 
pany of Philadelphia has announced a new 
policy, to be known as the Commercial Seven- 
Year Term, ready July 1. It is non-renewable, 
but convertible within four years from date of 
issue. Policy participates in surplus. No policy 
will be issued for less than $5000. 

Necessarily, this low-rate plan can be issued 
only to the best of risks. Properly used, it is a 
valuable addition. 


—The Provident Life and Trust of Chattanooga is 
planning to enlarge its home office on Broad 
Chester streets, Chattanooga. 


and 


Thursday 


United Fidelity Life’s Successful Campaign 

The United Fidelity Life Insurance Com. 
pany of Dallas, Tex., held a successful cam. 
paign during May, each application being ip 
honor of Medical Director C. W. Simpson, 4 
total of 381 applications for a total of $906,oq 
was received. 


Death Rate Higher 


With a total of 6125 deaths in a population 
of 27,855,509 in the sixty-three large cities re. 
porting to the Department of Commerce, the 
death rate of 11.5 per thousand for the week 
ended June 3 was slightly higher than that of 
the corresponding week of 1921. 

Reports received from industrial insurance 
companies showed that during the week, with 
49,972,984 policies in force, there were 71% 
death claims, or a rate of 7.5 claims per thoy 
sand policies per year. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, Ill. 














EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


J. DE WITT MILLS, Secretary 
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GROUP INSURANCE 


Many opportunities for broader service exist for the Agent who includes in his equip- 





ment attractive Group Contracts. 


Group Insurance will 


—Give him a definite point of contact with every employee in the firm ~ 
carrying a Group Policy 


—Increase his clientele 
—<Accord him-favorable publicity and increase his prestige 
—Help make his Company the popular one in the community 


—Enable him to: establish favorable relations with the executives of the 
firm 


—Offer him more opportunities for actual service thru prompt payment of 
multiplied death claims 


That Group Insurance is meeting an important need of business today is evidenced by 
the diverse lines of business already covered by Missouri State Life Group Contracts. 


A Missouri State Life Contract enables the Agent to offerGroup Contracts both liberal 
and elastic, covering large or small groups in all lines of industry with equal facility and pro- 


tection. 


In the Missouri State Life a well organized Group Department, with a staff of trained 
representatives are prepared to assist the Agent in presenting Group Insurance to his pros- 


pects. 





Missouri State Life Insurance Company 


M. E. Singleton, President Home Office, St. Louis 


LIFE - ACCIDENT - HEALTH - GROUP 
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INSURANCE IN FORCE AT THE END OF 
THE NINETEENTH YEAR IN BUSINESS 





COMPANIES AMOUNT 





RELIANCE LIFE 
INSURANCE COMPANY | 218,266,033 
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HUSTLERS ALL 


The table presénted on the opposite page shows very 
plainly two things; one, that the agents of the Re- 
liance Life have been working wholeheartedly for their 
company; and two, that the company has been backing 
them up to the limit. 


The Reliance Life grew much faster during its first nine- 
teen years than six of the greatest life insurance com- 
panies in the United States did. Its growth was normal 
and healthy and was the logical outcome of a co-ordi- 
nated agency force. It would not have been possible 


without loyal and enthusiastic aid from the field. 


New agents are truly welcome in the ranks of the 


Reliance Life. There is always room for one more. 


lfance Company 
Pitgh, 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 


A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA~- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 William Street 
New York 


Chicago Office 
Insurance. Exchange 

















PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


s) 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Sat!e Street CHICAGO, ILLINOIS 











Seventy-Nine Years of Service 


Our first policy was issued in 1843. 


Up to December 31, 1921, we had paid $1,736,129,- 
572 to policyholders.and beneficiaries, and had ac- 
cumulated $675,319,164 for them. Dividends to 
policyholders totaled $361,465,227 in the same period. 


Total insurance in force at the end of 1921, $2,472,- 
651,779. 

Corporations and Partnerships protected by Busi- 
ness Insurance, Inheritance tax provision for large or 
small estates. Philanthropic institutions endowed. 
Income policies for the protection of homes and de- 
pendents. 
ability and Double Indemnity provisions. 


For terms to producing Agents address - 


The Mutual Life Insurance Co. } 


of New York ee 


34 Nassau Street, New York 


Annuities for the aged. Up-to-date Dis- 
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INHERITANCE TAX LAWS 
Amendments and Decisions of Interest in 
the Various States 
Below will be found some matters of inter- 
at relating 10 the inheritance tax laws of the 
various States, abstracted from Prentice-Hall 
Inheritance Tax Service. The Federal Govern- 
ment and most of the States now have laws 
imposing taxes, SO that the possession of life 
surance sufficient to cover such taxes is very 


important. 
MASSACHUSETTS 
The Massachusetts inheritance tax law has 


een amended so that the rates of taxation for 
various classes of beneficiaries are now as fol- 


lows: 





ee 


Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
Indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders | 


$23,000,000.00 Insurance in force 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 





Afew top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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‘The gradations in amount of estates are: On 
value not over $10,000; on excess above $10,000, 
not over $25,000; on excess above $25,000, not 
over $50,000; on excess above $250,000, not 
over $500,000; on excess above $500,000, not 
over $750,000; on excess above $750,000, not 
over $1,000,000; on excess above $1,000,000. 

Class A includes husband, wife, father, 
mother, child, adopted child, adoptive parent, 
grandchild, and the rates for the gradations 
above stated are: I per cent, I per cent, 2 per 
cent, 4 per cent, 5 per cent, 5% per cent, 6 per 
cent, 7 per cent. 

Class B embraces except 
father or mother, lineal descendant except child 
or grandchild, lineal descendant of adopted 
child, lineal ancestor of adoptive parent, wife 
or widow of son, husband of a daughter, and 
rates of tax on above graded amounts are: I 
per cent, 2 per cent, 4 per cent, 5 per cent, 6 
per cent, 7 per cent, 8 per cent, 9 per cent. 

Class C includes brother, sister, half brother, 
half sister, nephew, niece, stepchild, or steppar- 
arent, and the rates on above gradations are: 
3 per cent, 5 per cent, 7 per cent, 8 per cent, 9 
per cent, 10 per cent, II per cent, 12 per cent. 

Class D includes all others, the rates on above 
graded amounts being 5 per cent, 6 per cent, 7 
per cent, 8 per cent, 9 per cent, 10 per cent, II 
per cent, 12 per cent. 


lineal ancestors 


New York 

The tax rates in New York are as follows: 

Class A includes father, mother, husband, 
wife, child, adopted child, lineal descendant. 
Exemption of $500 to lineal descendant, if in 
excess thereof no exemption, all others $5000. 
The rates are I per cent on amounts to $25,000 
over exemption; 2 per cent on 25,000 to $100,- 
000; 3 per cent on $100,000 to $200,000; 4 per 
cent on over $200,000. 

Class B includes brother, sister, wife or widow 
of son, husband of daughter, mutually acknowl- 
edged child. Exemption is $500; if in excess 
thereof no exemption. The rates are 2 per cent 
on amounts to $25,000 over exemption; 3 per 
cent on $25,000 to $100,000; 4 per cent on 
$100,000 to $200,000; 5 per cent on over $200,000. 

Class C includes all others except Class D. 
Exemption $500; if in excess thereof no exemp- 
tion. Rates are 5 per cent on amounts to $25,- 
oco over exemption; 6 per cent on $25,000 to 


$100,000; 7 per cent on $100,000 to $200,000; 
8 per cent on over $200,000. 

Class D includes gifts for charitable, religious, 
benevolent, educational, cemetery, historical pur- 
poses, also real property to municipal corpora- 
Class D is entirely exempt. 


tion. 


RHOovDE IsLAND 

Beneficiaries are divided into two classes. 
Class 1 includes grandparent, parent, husband, 
wife, child, brother, sister, nephew, niece, wife 
or widow of son, husband of daughter, lineal 
descendant, adopted or mutually acknowledged 
child. Class 2 includes all others. 

Rates for Class 1 on amount in excess of 
exemption. ™% per cent on amounts up to $50,- 
000 after deducting exemption; I per cent on 
next $200,000: 114 per cent on next $250,000; 
2 per cent on next $250,000; 3 per cent on the 
balance. 

As to Class 2 on the amount in excess of 
exemption 5 per cent; on amounts up to $50,- 
000 after deducting the exemption; 6 per cent 
on the next $200,000; 7 per cent on the next 
$250,000; 8 per cent on the balance. : 

Exemptions are as follows: Transfers to 
domestic corporations or associations exempt 
by law or charter from taxation, or foreign 
corporations, which, if situated in the State 
would be exempt, or to any person in trust 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom [| had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 


You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
ES SSS RRS 





Madison, Conn. 











WHEN BETTER POLICIES ARE WRITTEN, THE NATIONAL RESERVE LIFE WILL WRITE THEM 





INSURANG 


GEO. GODFREY MOORE. Presseerr 
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NATIONAL RESERVE 


HOME OFFICE: TOPEKA, KANSA 
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WE CAN OFFER MOST LIBERAL CONTRACTS TO 
MEN WHO ARE LOOKING AHEAD, MEN WHO 
WANT TO BUILD UP A BUSINESS OF THEIR OWN AS 


DISTRICT MANAGERS AND SALESMEN 
THE FOLLOWING STATES: 


ARKANSAS — IOWA — KANSAS — MISSOURI — 
NEBRASKA — OKLAHOMA — TEXAS AND UTAH 
DON’T DELAY BUT WRITE RIGHT AWAY 


| The National Reserve Life Ins. Co. 
The Fastest Growing Life Insurance Co. in the Middle West 





































































fer the same, or to any municipal division of 
the State for public purposes, an absolute 
exemption. Transfers to widow and minor 
child an exemption of $25,000 to each. Trans- 
fers to other members of Class 1, an exemption 
of $25,000 except that in a case where two 
or more persons are interested in the bene- 
ficiary’s interest either as joint tenants or as 
life tenant and remainderman, the exemption 
is to be apportioned according to their respec- 
tive interests. Transfers to members of Class 
2, an exemption of $1000. Descendants are 
allowed the exemption of the person they repre- 
rent per stirpes and not per capital. Under the 
estate tax provisions an exemption of $5000 is 
allowed to be deducted from the entire estate. 
Exemptions are to be prorated in the case of 
a non-resident decedent. 


VIRGINIA 

The classes of beneficiaries on rates of tax in 
Virginia are as follows: 

Class A: Husband, wife, lineal. ancestor, 
or lineal descendant—exemption, $10,000; on 
amount over exemption to $50,000, I per cent; 
$50,000 to $100,000, 2 per cent; $100,000 to 
$500,000, 3 per cent; $500,000 to $1,000,000, 4 
per cent; in excess of $1,000,000, 5 per cent. 

Class B: Brother, sister, nephew, niece. 
Exemption, $4000; on amount over exemption 
to $50,000, 2 per cent; $50,000 to $100,000, 4 per 
cent; $100,000 to $500,000, 6 per cent; $500,- 
000 to $1,000,000, 8 per cent; in excess of 
$1,000,000, 10 per cent. 

Class C: All others except Class D; exemp- 
tion, $1000; on amount over exemption to $50,- 
000, 5 per cent; $50,000 to $100,000, 7 per cent; 
$100,000 to $500,000, 9 per cent; $500,000 to 
$1,000,000, I2 per cent; in excess of $1,000,- 
ooo, 15 per cent. 

Class D, is entirely exempt and includes gifts 
for State, municipal, charitable, educational or 
religious purposes in the State, or for the ben- 
efit of institutions in the State exempt from 
taxation. 


ALASKA 


The classes of beneficiaries, exemptions and 


rates of inheritance taxes in Alaska are as 
follows: 
Class A: Wife or lineal issue; exemption, 


$10,000; on amount over exemption to $15,- 
000, I per cent; $15,000 to $30,000, 2 per cent; 
$30,000 to $50,c00, 2% per cent; $50,000 to 
$100,000, 3 per cent; over $100,000, 3% per 
cent. 

Class B: Husband, lineal ancestor, adopted 
or mutually acknowledged child; exemption, $10,- 
000 except $3000 to lineal ancestor; on amount 
over exemption to $15,000, 144 per cent; $15,- 
000 to $30,000, 3 per cent; $30,000 to $50,- 
000, 334 per cent; $50,000 to $100,000, 414 per 
cent; over $100,000, 514 per cent. 

Class C: Wife or widow of son, husband 


of daughter, brother, sister or descendant there- 
of ; exemption, $10,000; on amount over exemp- 
tion to $15,000, 3 per cent; $15,000 to $30,000, 
6 per cent ; $30,000 to $50,000, 714 per cent; $50,- 
000 to $100,000, 9 per cent; over $100,000, 1014 
per cent. 
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Class D: Uncle, aunt, descendant thereef; 
exemption, $250; on amount over exemption to 
$15,000, 4 per cent; $15,000 to $30,000, 8 per 
cent; $30,000 to $50,000, 10 per cent; $50,000 
to $100,000, I2 per cent; over $100,000, 14 per 
cent. 

Class E: All others except Class F, exemp- 
tion, $100, except to hospitals, educational or 
charitable institutions, $25,000; on amount over 
exemption to $15,000, 5 per cent; $13,000 to 
$30,000, 10 per cent; $30,000 to $50,000, 1214 
per cent; $50,000 to $100,000, 15 per cent; over 
$100,000, 17% per cent. 

Class F, includes municipal corporations with- 
in the territory for municipal purposes and 
legacies are entirely exempt. 


ARKANSAS 

Beneficiaries, exemptions and rates of tax in 
Arkansas are as follows: 

Class A: Father, mother, husband, wife, 
child, brother, sister, wife or widow of son, 
husband of daughter, adopted child, mutually 
acknowledged child; exemptions, widow or 
minor child, $3000; all others. $1000; $5000 of 
widow's dower or husband's courtesy ; on amount 
not in excess of $5000, I per cent; $5000 to 
$10,000, 2 per cent; $10,000 to $30,000, 3 per 
cent; $30,000 to $50000, 4 per cent; $50,0Go to 
$100,000, 5 per cent; $100,000 to $500,000, 6 per 
cent; $500,000 to $1,000,000, 7 per cent; over 
$1,000,000, 8 per cent. 

Class B: Any others except Class C, exemp- 
tions, $500; on amount not in excess of $50,- 
000, 4 per cent; $5000 to $10,000, 8 per cent; 
$10,000 to $30,000, 12 per cent; $30,000 to $50,- 
ooo, 16 per cent; $50,000 to $100,000, 20 per 
cent; $100,000 to $500,000, 24 per cent; $s00,- 
000 to $1,000,000, 28 per cent; over $1,000,000, 
32 per cent. 

Class C, includes gifts for benevolent, charit- 
able, public, educational or religious purposes 
which are entirely exempt. 


Hawalt 

Class A: Father, mother, husband, wife, 
child, grandchild, adopted child. The exemp- 
tion, $5000; on $500 to $5000, none; $5000 to 
$20,000, 114 per cent; $20,000 to $50,000, 2 per 
cent; $50,000 to $100,000, 214 per cent; $100,- 
000 to $250,000, 3 per cent; over $250,000, 3% 
per cent. 

Class B: All others except Class C and D; 
exemption, $500; on $500 to $5000, 3 per cent; 
$5000 to $20,000, 5 per cent; $20,000 to $50,000, 
5% per cent; $50,000 to $100,000, 6 per cent; 
over $100,000, 614 per cent. 

Class C: Aliens or non-residents of the 
United States; exenption, $500; on any amount 
over exemption, Io per cent. 

Class D, includes gifts for charitable, benev- 
olent, educational or public purposes and to 
corporations and institutions exempt by law 
from taxation; such gifts being entirely exempt. 


Inter-Ocean Writes Southern Railway 
Employees 
President J.. W. Scherr announces that the 
Inter-Ocean Casualty Company of Cincinnati 


24 


Tiara 


has closed a contract with the Southern Raj 
way for a franchise to write health and agg. 
dent insurance upon the employees of that com. 
pany, the premiums to be collected over the 
pay-roll. 

The contract embraces the entire system, 
which includes seventeen roads. A_ branch 
office has been opened in the Evening Star 
building, Washington, D. C., where all the de. 
tails of the business will be conducted. 

J. B. Cleland, for many years prominently 
connected with the Railway Franchise Depart. 
ment of the A‘tna, will be in charge of this 
branch of the company’s business, and will cop. 
duct the work from the Washington office, My 
Cleland is recognized as one of the most capable 
and experienced men in the business, and is well 
known to many of the officials of the leading 
railroads throughout the country. 

The Inter-Ocean contemplates entering a num. 
ber of States through which the Souther 
system operates, among which are Virginia 
North Carolina, South Carolina, Georgia, Ala 
bama, Mississippi and Louisiana, making in all 
thirty States in which the company is licensed 
to transact business. 


Guardian Life Appoints E. J. Berlet 
The appointment of E. J. Berlet as manager 
for Southeastern Pennsylvania and Southern 
New Jersey, with headquarters at Philadelphia, 
is announced by George L. Hunt, superintend- 
ent of agencies of the Guardian Life Insurance 
Company of America. 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 
Address, 


reference. 


say 


STANDARD LIFE 
INSURANCE CO. 


St. Louis, Mo. 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide fors 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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Three States Endorse Taking Over of 
Gulf Coast Life 





INTERNATIONAL LIFE HIGHEST 
BIDDER 





Total of $4,125,000 Insurance Affected by 
Deal 


The Insurance Departments of Mississippi, 
Missouri and Illinois, on last Friday approved 
a contract between the Gulf Coast Life of 
Gulfport, Miss., and the International Life of 
St. Louis, whereby the Missouri company re- 
insures the liability of the Mississippi com- 
pany. 

Under an order issued by the Chancery 
Court of Harrison county, the business of the 
Gulf Coast was offered to the highest and best 
bidder, all bids to be submitted under seal, 
and accompanied by a certified check of $10,- 
000 as required by statute. The bids were 
opened by the liquidators, M. G. McNair and 
P. K. Hakenthal, at noon, on June 8, and were 
three in number. The International offered 
$20.05 per thousand for the insurance in force, 
and offered to pay the actual cash value of as- 
sets in excess of the mean reserve on the in- 
surance to be transferred, such value to be 
fixed by appraisal under the direction of the 
court. 

The Great Southern of Texas offered $16.85 
for the business of the Gulf Coast, but did 
not send certified check. The other bid was 
in the nature of an offer from the Lamar Life 
of Jackson, to reinsure the business of the Gulf 
Coast, and to liquidate its affairs in the in- 
terests of the stockholders. 

A total of $4,125,000 insurance was trans- 
ferred to the International, at a cost of $82,- 
706.25. The total assets of the company, in- 
cluding admitted and non-admitted, taken into 
consideration in the deal amounted to $414,- 
104. The reserve on the business amounted 
to $258,633, while the company had something 
over $9000 in death claims outstanding, and 
$3009 in unpaid taxes. 

Massey Wilson, president of the International, 
said in speaking of the merger that a large 
amount of the business of the Gulf Coast had 
lapsed, and that an effort would be made to 
get this reinstated. 

Policy loans and surrenders have also been 
heavy since January 1, 1922, and on account of 
the falling off in premium receipts it was neces- 
sary for the company to borrow some money 
from the banks in South Mississippi to meet 
its current policy obligations. 

Charles F. Williams Off to Europe 

Crxcinnatt, O., June 12.—On the eve of their 
departure for Europe Mr. and Mrs. Charles F. 
Williams, of this city, were tendered a surprise 
bon-voyage dinner by two score of their friends 
in this city last Thursday evening. Mr. Wil- 
liams, who is vice-president of the Western and 
Southern Insurance Company, sailed on Tues- 
day on the Aquitania for a four months’ 


qe 35 


stay abroad, during which time they plan to 
visit. England, France, Belgium, Germany and 
Italy. One of: the principal objects of their trip 
at this time is to witness the Passion Play at 


Oberammergau.. They will be accompanied by 
their daughters, the Misses Mary Margaret and 
Mary Elizabeth Williams. 


Fidelity Mutual Sends Radio Message to 
Agents 

The following message was sent out by radio 

by the Fidelity Mutual Life to the Leaders club 
meeting at Atlantic City: 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
surance in force $103,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 18 States. For 
territory write today 


AGENCY DEPARTMENT 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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“Greetings, and good wishes from Philadel- 
phia, the birthplace and home of your company. 
This old Quaker city was the first place on 
earth to send out a radio. When the Liberty 
Bell was rung one hundred and forty-six years 
ago, its notes were carried throughout the world 
on the spiritual radio of human freedom. 

“Now, after many years, the radio of science 
carries another message of freedom from the 
Fidelity Mutual Life Insurance Company. It is 
freedom for the widow from penury and tears; 
freedom for the orphan from want and blasted 
opportunity ; freedom for the strong man from 
a destitute old age; the freedom that may be 
secured by a Fidelity ‘income for life’ policy. 
Good wishes and farewell.” 


We are satisfactorily handling 


REINS URANC 


for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your caseg 
Reinsurance on the yearly Renewable Term plan, or for substandagg 
risks on the Coinsurance basis. Our decision given by wire on day of receipt gf 


your papers. 


THE ONTARIO EQUITABLE LIFE & ACCIDE 
INSURANCE COMPANY 


Head Office, Waterloo, Ontario. S. C. Tweed, Presiden : 





LS 








May Banner Month for American National 

The month of May was a banner month with 
the American National Insurance Company of 
Galveston, Tex., in both the industrial and ordi- 
nary departments. The industrial new business, 
increase and average collections exceeded that 
reported in any previous month in the history 
of the company. The agents in the industrial 
department alone wrote a total of $1,610,500. 
Ordinary, averages in other months having been 
around $1,000,000, which indicates the May 
momentum; the total ordinary written, includ- 
ing all agents, being $2,283,000. Twenty-four 





Insurance Men and Volunteer Hospital 

The Volunteer hospital, at Beekman 4 
Water streets, New York, which was origi 
started by the Volunteers of America, F 
passed under the management of downtt 
business men. It has a special insurance @ 
mittee composed of R. Henry Depew of 
Depew, who is president of the New York? 
surance Brokers Association; E. R. Dreyer 
Huff, Dreyer & Co.; Sheppard Homans: 
Prosser & Homans, president of the Life J 


Lincoln National Well Ainead of Last Year 

A new record for production was set by the 
Lincoln Life of Fort Wayne, Ind., for the 
month of May, when the company wrote $12,- 
903,182 of business, a gain of $1,661,548 over 
the next largest month in the history of the com- 
pany. The remarkable production resulted 
from a campaign through the month of May in 
honor of the fiftieth birthday of Vice-President 
and Manager Arthur F. Hall. More than $5,- 
000,000 of written business was placed upon 


superintendents, sixty-one assistant superintend- 
ents and 229 agents had their allotment, or over. 


Louis S. Cramer has been appointed manager 
of the branch office at Cincinnati of the Mis- 


his desk. At the end of the first five months, 
the Lincoln Life is $4,189,641 ahead of its writ- 
ten production for the first five months of 1921 


—You cannot inake a fortune dreaming. Wake up 
and work hard—applications will take care of them 


derwriters Association of New York; 

rence Priddy, and Edward J. Sisley of Sisle 
Brinckerhoff, Inc. This hospital, which ig 
ing good service, is in need of funds, and] 
committee will appreciate any help given! 


souri State Life Insurance Company at St. 
| ouis, Mo. 


AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 


selves. insurance men. 





The Last Word in Service! 


Through its free Health Service, The Guardian pro«” 
tects the policyholder’s health as well as his life. For © 
five years this Company has offered to its policyholders the 
well-known service of The Life Extension Institute with | 
out charge. That it has been of incalculable benefit to” 
the Company’s clients is proved by this analysis of last | 
year’s experience: 7 
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67% of policyholders examined revealed moder- 
ate physical defects or impairments. 


25% showed advanced physical defects or im- 
pairments. 
6% were seriously impaired. 
Through these examinations it was pos- 
sible to make the ‘‘stitch in time’’, thus preserving 
health and prolonging life. 


If you want to know the whole story of what this Come 
pany is doing for its policyholders and agents, address: 


T. LOUIS HANSEN, or GEO. L. HUNT, 7 
Vice-President Supt. of Agencies 5 


The Guardian Life Insurance Company 


Established 1860 under the Laws of the State of New York 


50 Union Square, New York 








Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT ’ 
Home Office 
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UNUSUAL ADVERTISING 


Effective Publicity of the Prudential 

Insurance Company of America 

ANCIENT AND MODERN HISTORY 
DRAWN UPON 


Wide Variety of Basic Ideas Adapted to 
Life Insurance Subjects 


While the advertisements of the Prudential 
Insurance Company of America, including 
those embodying as an outstanding feature the 
Rock of Gibraltar, have always been impres- 
sive and have caused the Prudential to be asso- 
ciated in the minds of many millions of our 
people with Gibraltar as typifying impregnable 
strength, the company has, in recent months, 
wed with great effect another type of adver- 
tisement. 

One of these, dealing with the advantages of 
being known, cites particularly the experience 
of Abraham Lincoln. The latter made it a 
point to become acquainted with every person 
it was possible for him to meet, when visiting 
atown. He had a faculty for making friends, 
and constantly utilized it. As the advertise- 
ment says, “He was a success because he sought 
out people, gave them the best he had, and 
got from them the best they had.” The Pru- 
dential advises its agents to similarly broaden 
their acquaintanceship and field of usefulness. 

Another telling advertisement is headed: 
“Moses: Persuader of Men.” This refers to 
Moses as the “finest salesman and real estate 
promoter that ever lived,’ and placed emphasis 
upon the qualities of faith and courage that 
made him a dominant, fearless and successful 
personality. 

Another forceful advertisement considers 
Noah, and describes him as the charter member 
of the “Do-it-now” fraternity. It warns agents 
not to disbelieve that it is ever going to rain, 
but says: “Your work is, like Noah’s, to build 
your Ark and get it done. If your neighbors 
choose to sit around until drowning time, don’t 
you. So remember—some day it is going to 
rain. Are you prepared?” 

The value of friendliness is accentuated in an 
advertisement which tells how John Arkwright 
made a small fortune just out of being friendly, 
and advises agents to wear a smile and have a 
pleasant word for everybody. 

Turning again to Biblical history, Jeremiah 
isdescribed as never having heard of the bright 
side, and readers are told that “you will never 
get anything worth while unless you believe in 
Your ability to get it,” further advising the 
agent, “Don’t be a Jeremiah; be an Optimus.” 

“Service that serves” is the motto set forth 
% describing the character of service rendered 
by the Prudential, this particular advertise- 
ment being pointed by a humorous story 
about two negro soldiers. 

Napoleon is the hero of another advertise- 
ment, his ejaculation, “Now is the time!” being 
taken as the text in advising agents that “now 
Is the time to speed up.” The advertisement 
Points out: “Now is the time!” won Napoleon 


the throne of France. “Go slow—to-morrow 
will do,” cost the great Robespierre the same 
mighty seat and his life. 

Taking the homely seidlitz powder as an 
illustration, one advertisement shows that the 
combination of the agent and enthusiasm is 
one which makes things fizz. 

“One of the fellows Wells forgot to get into 
his ‘Outline’ was Androcles,’ who, another ad- 
vertisement goes on to describe as the tramp 
in the wilderness, who helped a limping lion by 
removing a thorn from. the latter’s foot, and 
whom the lion later refused to attack. The 
advertisement contrasts human gratitude with 
that of the lion, and emphasizes the debts owed 
to parents and wives, saying: “If there is 
really anything to gratitude and to the payment 
it demands, life insurance provides an open 
doorway through which we can look with cer- 
tainty and contentment.” 

Another unusual advertisement tells the story 
of a chieftain under Caesar who ruled rigor- 
ously through a bunch of small-fry political 
hirelings. The chieftain died, but the hangers- 
on figured that they would be out of jobs if 
they mentioned it, and so kept the game going 
for thirty years, until someone stumbled over 
the remains and a new régime started. The 
point brought out is that someone will be 
needed to take each man’s place in his house- 


hold, and that life insurance will help bridge 
the gap. 

A quotation from Mohammed, reading: 
“When a man dies, they who survive him ask 
what property he has left behind him. The 
angel who bends over him asks what good deed 
he has sent before him,” brings out the follow- 
ing comment: “The man who.carries life in- 
surance has answered both queries—he has 
provided an estate and given evidence of the 
best of all good deeds.” 

From the foregoing it will be seen that no 
elements of time or space limit the scope of 
the advertisements of the Prudential, and that 
incidents of thousands of years ago fit in as 
readily as do those of the present day with the 
suggestions and advice offered by the company 
to the readers of its effective advertisements. 

The Prudential’s representative who has writ- 
ten these advertisements is a man of recognized 
historical and literary attainments, and his fer- 
tility of mind in citing historical characters and 
anecdotes in support of life insurance argu- 
ments and advice, as well as his power to place 
them before readers in an entertaining and con- 
vincing style, places him among the foremost 
advertising writers of the insurance business. 


—The Lafayette Mutual Casualty Company of 
Bloomington, Ill., has been organized by Gus M. Wise, 
who will become vice-president and general manager. 











in handling mortgage loans. 





Modern Methods and Your Mortgage Loans 


Present day business practice demands your use of every 
modern device for saving time or money. Leading insur- 
ance companies are using our service to eliminate high costs 


Re-examination of abstracts and other expensive investiga- 
tions are dispensable if you use our 


National Title Insurance Policies 
on Farm Mortgage Loans 


We insure titles anywhere in the United States. 


Ask for Our Special Booklet 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 


135 Broadway, New York 
Capital, Surplus and Undivided Profits more than 


American Trust Company 


$5,000,000 
Affiliated with the 

















“SECURE AS THE BEDROCK OF NEW YORK” 
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INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequalled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 


THIRTY-=FIRST ANNUAL EDITION, 1922 


Presents complete premium rates and policy forms of 175 
companies. 

THE Hanpy GUIDE gives the facts concerning premium rates, 
surrender values, policies and applications of the active life 
insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication THE HANDY GUIDE has 
maintained the highest reputation for reliability and complete- 


ness. 
Price, in flexible binding, $4.00 
Price, with thumb index, $4.35 


Vest Pocket 
Life Agents Brief 


r 1922 EDITION( a am «hd 
ss = a eee 

A most convenient work on premium rates, dividends," net 
cost, cash values and policy provisions. Reduced this year in 
width and thickness, but contains more pages of information. 

Premium rates for 134 companies shown at a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A valuable series of tables, showing dividends paid 
year by year for a period of ten years and the average yearly 
cost for both five and ten year periods. The schedule covers 
Ordinary Life, Twenty-Payment Life and Twenty-Year En- 
dowment policies issued at ages of 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies. 

This edition of the Lir—E AGENTS BRIEF also presents, in 
compact form, the amount of annual dividends per $1,000 of 
insurance paid in the year 1922 on the three leading forms of 
policy contracts, viz.: Ordinary life, twenty-payment life, 
and twenty-year endowments, issued during a period of five 
years. The dividends are given for ages at entry of 25, 30, 
35, 40, 45, 50, 55 and 60. By a concise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived at. 

The 1922 Lire AGENTS BRIEF for the first time shows a record 
of deferred dividends and group insurance and United States 
war insurance rates. 

Policy provisions ciearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses, disability and double indemnity benefits. 

Net cost shown for ten years of actual experience. No esti- 
mates or guesswork. 

Cash values presented n most comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $2.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





HOME LIFE INSURANCE COMPANy 


New York 
WM. A. MARSHALL, President 
The 62nd Annual’ Report Shows: 











Premiums received during the year 1921...............000. $6,990,54 
Payments to Policyholders and their beneficiaries in Death tse 
Claims, Endowments, Dividends, Etc...........cecee05 4,740,340 
Amount Added to the Insurance Reserve Funds............. 2,121:397 
Net Interest Income from Investment.............eeee000, 964,050 
642,638 - excess of the amount required to maintain the ii 

reserve 
Actual mortality experience 53.44% of the amount expected. 
PUMUPMTICE IMIR OIOD .'0.0,51s cscs seisle do sscels occinices cenieate cece $223,116,887 
UCLA ARNEEE o.oo: cacinior cols aeaee sium cen one ene 43,299'398 

FOR AGENCY APPLY TO 

GEORGE W. MURRAY, Superintendent of Agents 

256 BROADWAY NEW YORK 
Pescmmanentnn cto 
a 





The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 











Miss Bina M. West 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the Worl 


A ‘Millionaire’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 


Miss Frances D. Partridge 
Supreme Record Keeper 
Port Huron, Michigan 


Supreme Commander 








WE WANT AGENTS 
to push our five-point-nine policies. 
contracts for men of good reputation. 
e “THE COMPANY OF CO-OPERATION” 
THE DES MOINES LIFE & ANNUITY C0. 


Excellent Iowa territory and liberal 
A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 




















SALARY AND COMMISSION 


offered to capable man to organize an in- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 3 
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Evolution of Life Insurance 
(Continued from page 13) 
male applicants, and following diseases of the genito-urinary 
system, the next most important group of impairments was 
diseases of the heart and circulatory system, accounting for 
26.6 per cent of the rejections for all causes. These two groups 
of impairments, therefore, represent 56.4 per cent of the re- 
jections for all causes, clearly emphasizing the supreme im- 
portance of accuracy in diagnosis and thoroughness in the 
laboratory method of supplementary investigation. Other im- 
pairments are relatively less important, for, leaving out a large 
group considered as miscellaneous which includes a variety 
of causes not included in the larger groups of predominating 
causes, and the diseases of the genito-urinary and circulatory 
systems, the next in order are diseases of the respiratory 
system, representing 12.1 per cent, and general diseases, equiva- 
There are comparatively few rejections 
on account of nervous and digestive diseases, while family his- 
tory now accounts for only 1.6 per cent of the rejections for all 


lent to 8.2 per cent. 


causes. 
HEALTH INDEX 


It is of interest in this connection to draw attention to an 
important innovation in the direction of utilizing industrial 


mortality fluctuations. More than two years ago, as chairman 


of the subsection on statistics and information of the labor 


usefulness. 


section of the Council of National Defense, it was my priv- 
ilege to suggest to the Director of the Census the weekly col- 
lection, by wire, of mortality data for principal cities, which, 
combined in a collective aggregate, would furnish an index 
figure similar to the corresponding averages of price fluc- 
tuations, market conditions, meteorological phenomena, etc. 
The suggestion was readily adopted and has been carried for- 
ward since that time with an increasing possibility of practical 
During the epidemic of influenza it was perhaps 
the most satisfactory means of determining from week to week 
the actual variations in the death rate, clearly emphasizing 
the epidemiology and geographical incidence of the disease for 
the country as a whole. 
breviated form, the death rate of principal cities per 1,000 of 
estimated population from the week of June 14, I9gI9, to 
October 16, 1920. The table illustrates with a precision never 
heretofore attained the recurrence of the influenza epidemic 


I give below, in a very much ab- 


during the early part of 1920, reaching a maximum figure dur- 
ing the second week of February, when the death rate was 32.2 


insurance mortality experience data as an index of current 





NEW YORK LIFE UNDERWRITERS 
ELECT 
George A. Smith Elected President to 
Succeed Sheppard Homans 

George A. Smith, general agent of the New 
England Mutual Life Insurance Company, was 
elected president of the Life Underwriters As- 
sociation of New York at its annual meeting 
Tuesday of this week. 

The amendment to the constitution proposed 
by T. R. Fell of the Massachusetts Mutual, 
which would have limited the membership to 
agents whose principal business is life insurance, 
failed to secure a sufficient vote, and conse- 
quently the constitution remains unchanged. 

Other officers elected were Edward J. Sisley, 
frst vice-president; L. A. Cerf, second vice- 
president; Chas. B. Knight, third vice-president, 
and W. R. Collins, secretary-treasurer. 


PEREZ F. HUFF LUNCHEON 
Enjoyable Affair Held at Hotel 
Antoinette 

Something more than one hundred and fifty 
guests and friends of Perez F. Huff gathered in 
the Marie Antoinette hotel, New York, on Sat- 
urday, June 3, to give him a testimonial lunch- 
eon. Mr. Huff is a general agent of the Travel- 
ets Insurance Company in New York city, and 
has built up a large staff of successful agents, 
as well as being an exceptional personal pro- 
ducer himself. 

There were a number of speakers, among 
them officials of the agency and also several 
personal friends of Mr. Huff who are promi- 
nent in New York business life. 

Mr. Huff was presented with a beatuiful gold 
Watch from the agency force. With his wife 


he left immediately for an extended trip to 
Europe. 


Marie 


per 1,000 against a minimum rate of only 10.3 per 1,000 
reached during the week of July 24, 1920. 


(To be continued) 





Connecticut Mutual Life Insurance 
Company 
On page 80 of The Life Insurance Policy- 
holders Pocket Index for 1922 the assets of the 
Connecticut Mutual Life should be shown as 
$96,204,771, and the item of cash in office and 
bank, etc., should be $1,228,889. The amount 
of total admitted assets is correctly shown in 
the main tables of The Pocket Index on page 
19. All subscribers to The Pocket Index are 
requested to make the above changes in their 
copies. 
Cincinnati Life Underwriters Elect 
CINCINNATI, Onto, June 13.—The annual 
election and dinner of the Cincinnati Life Un- 
derwriters Assoeiation was held to-day. The 
President Em- 
met C. Peebles; vice-president, C. V. Anderson; 


following officers were elected: 


secretary, R. W. Copelan; treasurer, Harry N. 
Wolf ; executive committee, H. T. Saunders and 
J. W. Kirgan. 


Joins Fred S. James & Co. Chicago Office 


ToreKA, KAN., June 5.—J. H. Johnson, for- 
merly engineer for the Kansas insurance de- 
partment, is going to Chicago to join the Fred 
S. James engineering forces in handling en- 
gineering problems for the Eagle, Star and 
3ritish Dominions line of companies. Mr. 
Johnson was with the Kansas Inspection Bu- 
reau for many years and then went to the in- 
surance department rating bureau as a fire pro- 
tection engineer. He has been a specialist in 
fire protection and water engineering. 


F. W. Arnold Dead 


Provence, R. I., June 13.—Frederick W. 
Arnold, former president of the Equitable Fire 
and Marine Insurance Company, and a director 
in several Rhode Island corporations, died in 
Providence, R. I., June 11 at the age of eighty- 
one. When the fire insurance company was 
established he obtained a position as clerk. 








insurance problems. 


205 N. Michigan Ave. 





Tried Men in the Field 


OLD LINE SERVICE has experienced men in the field, working out 


OLD LINE SERVICE gets to the bottom of insurance troubles, and 
through its reports their clients know how to meet them. 


Companies using this service are rapidly recognizing it as indispensable. 


Old Line Service 


Incorporated 


CHICAGO 
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NOW READY 


BY STATES OF 
FIRE meswmanncE 
1922 
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DISTRIBUTION BY STATES 


OF FIRE INSURANCE 
IN THE UNITED STATES 


1922 EDITION 


Shows 1921 Net Premiums Received and Net 
Losses Incurred in 


EACH STATE and in CANADA 
in the following divisions 
FIRE INSURANCE, MOTOR VEHICLE 
INSURANCE, TORNADO INSURANCE, 
HAIL INSURANCE, 

TOTAL BUSINESS (ALL CLASSES) 
The statistics relating to Fire Insurance and Total 
Business are subdivided according to classes of com- 
panies as follows: 

STOCK COMPANIES, 
MUTUAL COMPANIES, 

LLOYDS and INTER=INSURERS 
Totals for 1921 and when possible for four previous 
years follow each division in each State’s record. 

There are also given two 
IMPORTANT RECAPITULATION TABLES, 
ONE COVERING BUSINESS OF 1921 
while the other summarizes the 
TRANSACTIONS OF 37 YEARS 

This valuable book of 330 pages is handsomely bound 
in leather, of a size to fit the pocket, and should find 
a place on the desk or in the grip of every managing 
underwriter and special agent. 


PRICE, $10. 
THE SPECTATOR COMPANY 


CHICAGO NEW YORK 


WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them, 


Any one of the above is an absolutely first class opportunity, j 
your record is clean and you can furnish evidence of your Ability as, 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice=President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 
The Rookery, Chicago 


THE SIGN OF GOOD, CASUALTY INSURANCE 












LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION ~ GENERAL LIABILITY 
\ 
Established 


LONDON GUARANTEE & ACCIDENT CO, Ltd, °rgexos 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON ROSMITH en 

esident Managers 434 Walnut Street, Philadel 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, ‘hoe 





| GRAND RAPIDS, 


FOR FOLDER | 
SHOWING ELABORATE DISPLAY / 











WESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1922 


8 eee ee ee 
SURPLUS IN UNITED STATES........... $1,599,555-35 
TOTAL LOSSES PAID IN UNITED STATES 

FROM 1874 TO 1921 INCLUSIVE........$50,129,109.21 




















List of American Life Insurance Companies 
(Revised to Date) 


Two hundred and ninety-two American legal reserve insut- 
ance companies are now licensed to transact business. Their 
corporate titles, location of head office, capital, names of presi- 
dents and secretaries, are given in convenient form in four pages, 
printed on bond paper, and will be found useful by every com- 
pany, manager and agent. 


PRICE, 50 CENTS PER COPY 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 





INSURANCE EXCHANGE NEW YORK 
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FERDINAND W. LAFRENTZ 


AMERICAN StrETY CoMPANY, NEW 
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oF Main Fioor oF THE AMERICAN SURETY 
REMODELED BUILDING, SHOWING ELEVATORS 


CoMPANY’S 















































LookING AT THE HoME OFFIcE BUILDING OF THE 
AMERICAN SuRETY COMPANY, NEW YorK, FROM TRINITY 
CHURCHYARD 
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HAS FINE BUILDING 


American Surety Company’s Home 
Greatly Enlarged 


MONUMENT TO WORK OF F. W. 
LAFRENTZ 


Company Maintains Large Lunch Room 
for Its 650 Employees—Building In- 
come More Than Double Yearly 
Dividends of Company 

Among the many towering office structures 
which line lower Broadway, New York, that 
of the American Surety Company, newly en- 
larged and rehabilitated, is easily among the 
énest. The company for many years occupied 
4 building at the corner of Pine street and 
Broadway, which has now been more than 
doubled in size and to which several stories 
have been added. Number 100 Broadway is 
now a twenty-three story building of the most 
modern type, each floor having about 15,000 
square feet of floor space. 

The additions to the building were made 
without ousting the tenants. Thus a number 
of unique engineering problems presented them- 
selves. The entire task was superintended by 
Richard Deming, vice-president of the Ameri- 
can Surety Company, and a practical engineer 
of recognized ability. Mr. Deming incor- 
porated into the building many features of his 
own invention, all of which have added to the 
comfort of the tenants and to economy of 
operation. The architectural symmetry of the 
building was maintained by removing a steel 
column on the south side two feet and eleven 
inches northward, there being now nothing to 
indicate where the new structure begins and the 
old leaves cff, excepting a slight difference in 
the weathering of the stone facing which is 
noticeable in the accompanying photograph of 
the Broadway front. 


Matin Hattway Ricuty DEcoRATED 


The main hallway of the reconstructed build- 
ing opens both upon Broadway and upon Pine 
street. The photograph reproduced in this 
issue is taken from the Pine street entrance 
and shows the bank of elevators giving local 
and express service to the upper floors. The 
hall is faced in three colors of Italian marble 
with ornate gilded ceiling decorations, the 
whole presenting a rich and dignified appear- 
ance, 

Company Occupies Four Ftoors 

The American Surety Company itself occu- 
pies the entire four top floors, three of them 
for offices and the fourth, or topmost, floor 
for luncheon and recreation rooms. The nine- 
teenth floor houses the executives of the com- 
pany and their immediate staffs. The execu- 
tive offices occupy the entire front of the nine- 
teenth floor. On the extreme south is the 
board room, large and richly furnished, and 
decorated in redwood paneling. It is well 


lighted by extra size windows looking to the 
The office of President F. W. 


south and west. 


Lafrentz opens by large double doors directly 
from the board room and is similarly furnished 
and decorated. Other executive offices are 
ranged along the west or Broadway frontage 
floor. Vice-President R. R. Brown 
occupies the room next that of President 
Lafrentz. Then comes the office of Vice-Presi- 
dent and General Solicitor Henry C. Willcox 
and Richard Deming. The northwest corner 
of this floor is divided into a suite of four 
connecting offices occupied by an equal num- 
ber of vice-presidents, who form the under- 
writing board of the company. 

These offices are approached by a long mar- 
ble-paneled hallway, the marble used having 
been salvaged from various parts of the origi- 
nal building. This hallway ends in a small 
reception room suitably furnished for the pur- 


of this 


pose. 
The remaining 
is divided by the 
two large rooms 
of the executive 
writing departments. A 


space on the nineteenth floor 
hallway mentioned above into 
housing the immediate staffs 
officers and also the under- 


urer and cashier, with a small fireproof vault 
adjacent thereto, is located directly opposite 
the elevators. 

The clerical work of the company is done 
on the twentieth and twenty-first floors, which, 
as they are not open to the public, are arranged 
strictly in accordance with economy and sim- 
plicity of operation. These floors are prac- 
tically without partitions, thus making the en- 
tire floor space available in each case. The 
twenty-first floor, which was formerly the roof 
of the building, is occupied by the accounting 
department and over 200 employees are at 
work there keeping the accounts in order. 

LUNCHES FoR 650 EMPLOYEES 

The top floor is the especial pride of Presi- 
dent Lafrentz and Vice-President Deming. 
Here are located the company’s lunch and rest 
rooms, built especially to provide for its 650 
employees, all of whom, from the president 
down, lunch there every noon. On one side 
are two large and beautifully appointed rooms 
for the senior and junior officers. The senior 
officers, fourteen in number, are seated at one 
large table in a room which opens by means 
of large folding doors into the second room, 
where the junior officers are seated. These 
doors are kept open at all times and thus the 
entire official staff dine practically in one room. 

The clerks dine in two large cafeterias, one 
for the women and one for the men. Both 
these rooms are large, exceptionally well lighted, 
and clean enough to satisfy the most exacting 
New England housewife. The same lunches 
are served in these rooms as are provided to 
the officers themselves, no distinction whatso- 
ever being made. The clerks come up in re- 
lays, so that the entire force is dined expedi- 
tiously and with the least possible annoyance. 
No employee is allowed to leave the building 
at lunch time, thus reserving the elevators for 
the use of the other tenants, avoiding the carry- 
ing daily of about 1300 individuals who would 
otherwise have to travel on them at the noon 


31 


room for the treas-_ 


hour, and saving a very considerable expense 
in the operation of the building. 

The kitchen on this floor is as complete as 
that of a modern hotel, and as clean and neat 
as it is possible to make it. All the cooking 
and baking is done there, and so well ventilated 
is this room that one can stand in the midst of 
it during the rush of work and hardly detect 
the odor of cookery. The refrigerating plant 
is more than ample for present needs. 

On this floor is also the rest room for the 
girls, every convenience being provided, in- 
cluding emergency hospital equipment. A tele- 
phone from the room gives direct connection 
with the company’s doctor. A matron and two 
maids are always at hand to minister to the 
needs of the female employees. 

The entire floor is unique in that it is tiled 
and water sealed, so that it can readily be 
flushed and scrubbed down with a hose. This 
makes possible the acme of cleanliness. 

The roof of the building is open to the em- 
ployees during the lunch period, at present be- 
ing chiefly used as a promenade. The com- 
pany plans future improvements to provide 
recreation facilities for those who desire to 
use them. 


Fitinc Systems Hovusep IN BASEMENTS 

The necessarily extensive filing system of 
the company is kept in the basement and sub- 
basements. As there are no engines or boilers, 
these basements are clean and free from dirt. 
Over $50,000 worth of steel cabinets have been 
installed there and a large number of clerks 
are constantly busy keeping them in order. 
Many of the files are very old and constantly 
need to be cleared of papers which have auto- 
matically become extinct. Communication from 
the files to the top floors is maintained in three 
ways—by two automatic dumbwaiters, by four 
telautographs, and by telephone. 

Especial attention was given to the plumbing 
of the building by Mr. Deming, who used only 
the best materials available, and which he keeps 
as white and clean as when it was newly in- 
stalled. ; ; 

The building has an income of about $1,200,- 
000, which represents about 8 per cent on the 
investment. This sum is more than twice that 
used by the company to pay its annual dividends 
on the present handsome scale. It is a monu- 
ment to the guiding hand of F. W. Lafrentz, 
who, since becoming president in I912, has 
brought the company up to its present com- 
manding position in the bonding and surety 
business. 


GREAT VALUE OF PRESIDENT LAFRENTZ’S 
SERVICES RECOGNIZED 


Mr. Lafrentz joined the American Surety 
Company more than twenty-five years ago. 
He had been an accountant and school teacher 
and had also been a member of the Wyoming 
Legislature when the general counsel of the 
American Surety Company heard of him, and, 
needing an accountant in the celebrated Pawley 
case at Los Angeles, stopped off at Salt Lake 
City for him. Mr. Lafrentz proved himself 
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The Accumulation Policy 


AN IDEAL COMBINATION 
OF 
INSURANCE WITH INVESTMENT 


SPECIMEN RATE 
$10,000 AGE 35 $319.00 


TABLE OF SURPLUS ACCUMULATIONS 


Based on continued annual premiums of................... $319.00 
ieee Seepas Cost GmCieG) OF. o..o5 ic ccccc cece cecesccense 163.00 

And 4% annual interest after first year on surplus accumu- 
IRE etn eran Ci nccwnicaip be sae xe bebe cate sens $156.00 

An. Int. Amount 

on Total Payable 

End of Excess Accumu- Accumu- In Case 

Year Paid lations lations of Death 

5 $624.00 $26.50 $688.90 $10,688.90 

10 1,404.00 66.00 1,716.90 11,716.90 

15 2,184.00 114.10 2,967.70 12,967.70 

20 2,964.00 172.70 4,489.40 14,489.40 


The Accumulation Fund, or the interest therefrom, may be used for the pay- 
ment of premiums, or withdrawn in cash at any time. Its use, however, does 
not reduce the insurance benefits specified in the face of the policy. No in- 
terest is required on withdrawals. Any balance in the Accumulation Fund 
at the death of the insured is payable to the beneficiary as additional 
insurance. 


We are also writing a policy covering insurance benefits only without invest- 
ment features—Specimen Rate Age 35, $16.30 per $1,000.00. 


Capable Personal Producers Wanted in Twenty States 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 

















Manuals of Compensation, Lia- 
bility and Automobile Insurance 


THE SPECTATOR COMPANY is in a position to supply to Companies 
and Agents Manuals as follows: 


Manual of Compensation and Liability Insurance 
—Rules and Rates—THE BASIS MANUAL 


Hitherto in preparing manuals of rates for workmen's compensation and 
liability insurance, the compilers have confined their labors to individual 
States. Now that nearly half the States of the Union have enacted com- 
pensation laws it has been found feasible to compile a basis manual appli- 
cable to all States. Issued in loose leaf form. 


The rates given therein are the basis rates for all classifications, while 
differential slips containing the multiplier to be used in arriving at the 
manual rate for particular States will be supplied as desired. 


MANUAL OF LIABILITY INSURANCE—RULES AND RATES. 


Being basis rates for liability insurance in States having no compensation 
laws. Loose leaf form. Differential slips supplied as desired. 


New Jersey Manual of Compensation and Liability Insurance (January 
1st, 1921.) 


Companies and Agents can also be supplied with Manual dealing with 
Automobile Liability Insurance, in three parts as follows: 


Automobiie Manual—Horse Power Ratings, 1905 to 1920 Models. 
sh og —Supplement—Listing 1921 Models. 
—Rules for Writing Liability Property Damage 
and Collision Insurance. 
—Differential Rate Sheets. 
Digest of Workmen’s Compensation Laws, Seventh Edition, 
December, 1920 


“e “ec 


“é se 


These Manuals are official and can be supplied in quantities to suit. 
For prices and further particulars, address 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


CHICAGO OFFICE 
INSURANCE EXCHANGE 








AGENCY SUPERVISOR 


HIGH CLASS MAN wanted for good company con- 
nection to travel Indiana, Ohio and Kentucky on 
salary and expenses. State qualifications in full. 
Address Box 200, care of THE SPECTATOR, P. O. Box 
1117, New York City, N. Y. 








TE, 
eet 








FIELD PRACTICE 


AN INSPECTION MANUAL 
For Property Owners, Fire Departments and Inspection Offices 
; New Edition—1922 
This well-known pocket manual is a standard guide in relation to common fire 
hazards and their elimination or reduction, and also as to 
Fire Protection and Upkeep. 

The general subjects which are treated in much detail in this valuable book, are: 
Lighting Hazards—Heating Hazards—Miscellaneous Stationary Heating Devices Requiring 
Special Treatment—Commonly Found Miscellaneous Hazards—Power Hazards—Chemicals, 
Paints and Oils—Spontaneous Ignition and Dust Explosions—Care and Maintenance— 
Chimneys and Flues in Dwellings—Dwelling House Hazards—Automatic Sprinklers—Water 
Supplies;to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protection in General 


Price per copy in substantial binding, $1.50 05 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 











WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
‘*THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable mea 
adopting Life Insurance as an Avocation. 

STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 


Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00, 
THE SPECTATOR COMPANY 


Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 























The Columbian National 
Life Insurance Company 


Boston, Massachusetts 


ARTHUR E. CHILDS, President 


Issues the best forms of policies of 
Life, Accident and Health Insurance 





Our Complete Protection Combination 
is the ideal form of insurance coverage 
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so capable in handling this work that the com- 
pany decided to retain his services and so 
brought him to New York. 

Once in the home office, Mr. Lafrentz made 
rapid progress, becoming successively comp- 
troller, vice-president and then president. 
While holding the office of comptroller, Mr. 
Lafrentz undertook the establishment of the 
company’s agency plant.. This plant has grown 
from nothing to a numerical force of 15,000 
agents, controlled through forty branch offices. 
Every branch office has absolute authority in 
its territory and keeps in direct touch with the 
feld men there. Each branch is in reality a 
miniature home office. 

Mr. Lafrentz also installed an accounting 
system which is so perfect in its working that 
the department is able to lay before the officers 
every morning an exact statement of the com- 
pany’s financial condition at the close of the 
previous day. 

Mr. Lafrentz is a member of the Board of 
the American Institute of Accountants and is 
president of the Board of Examiners of Cer- 
tified Public Accountants of the State of New 
York. In addition, he is president of the 
Canadian Surety Company, the Compania 
Mexicana De Garantias, the Amusco Securities 


Assets 
Ray sacioa ac ernest oles $1,459,489 
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DMM rave sia ses iay Soa ngre aystina oa 12,783,306 
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Company, and the American Audit Company, 
which audits the accounts of many prominent 
institutions in the country. 

He is active in club life, being one of the 
board of governors of the Bankers Club, treas- 
urer of the Riding and Driving Club of Brook- 
lyn, and a member of the Montauk Club, Cherry 
Valley Club of Garden City, and also of the 
Chamber of Commerce of New York State. 
As may be noted in the accompanying portrait, 
Mr. Lafrentz is full of health, vigor and en- 
terprise and is likely to be an active figure in 
the surety business for many years. The por- 
trait of Mr. Lafrentz and the exterior and 
interior views of the American Surety Com- 
pany’s home office building at 100 Broadway, 
New York, are presented in a supplement to 
this issue of THE SPECTATOR. 


GrowTH oF CoMPANY BY Five-YEAR PErtops 

It is interesting to note the growth of the 
American Surety Company as shown in the 
table herewith, giving figures of five-year 
periods since its organization in 1884. The 
company was organized with $500,000 capital, 
which was increased in 1887 to $1,000,000, 
again in 1892 to $2,000,000, in 1895 to $2,500,- 
000, and finally in I912 to its present figure, 
$5,000,000, 


Surplus to Premium Losses 
Policyholders Income Paid 
$1,205,627 $382,524 $88,908 
2,861,582 946,003 275,008 
4,267,109 1,005,280 372,077 
4,590,537 1,471,090 599,888 
5,627,839 2,314,619 423,616 
5,336,073 4,054,456 968,372 
6,282,084 6,007,544 1,207,559 
6,967,848 6,927,039 2,309,752 





The Law of Suretyship 

A valuable work upon The Law of Surety- 
ship is that prepared by Arthur Adelbert 
Stearns, LL.D. of the Cleveland bar, published 
by the W. H. Anderson Company. It covers 
personal suretyship, commercial guaranties, 
suretyship as related to bonds to secure private 
obligations, official and judicial bonds, and 
surety companies. In the preparation of this 
work about 8000 cases were examined and con- 
sidered, and from this have been cited such 
cases as were deemed illustrative of the present 
status of the law on the subject. 

The chapter heads of the book will some- 
what indicate its scope, they being as follows: 
The Contract; The Statute of Frauds; Com- 
mercial Guaranties : Suretyship Defenses; 
Bonds to Secure Private Obligations; Official 
Bonds; Judicial Bonds: Corporate Suretyship; 
The Rights and Remedies of the Promisor 
After Payment. 

This book contains over 700 pages, includes 
a copious index and is substantially bound in 
buckram. It sells at $6.00 per copy, and may 
be secured through The Spectator Company. 





Employers Liability Ahead of Last Year 
The accident department of Employers In- 
demnity Corporation of Kansas City reports 
that the April and the May business were each 
about 80 per cent greater than the business for 
cither of the first three months of the year. 


The new “economy” form, providing complete 
accident and health insurance with small in- 
demnities for a small premium, has met with 
a very ready sale in the field where the old 
style “limited” policies were formerly sold. The 
“economy” form is not a limited policy, but 
rather a full cover policy for small amounts. 
The new standard form 750 is also meeting with 
an unexpectedly favorable reception. This form 
provides all the insurance features contained in 
any of the most expensive policies. 


Casualty and Surety Club Out to Increase 
Membership 

The Casualty and Surety Club of New York 
announces a spring drive for members which 
commences June 5 and will end June 24. The 
club membership is now 642 and it is certain 
that there are a sufficient number who would 
qualify under the by-laws of the club to reach 
the desired goal. 

The club is the only means of getting together 
company executives, department heads and as- 
sistants, attorneys and general agents of com- 
peting companies for their better acquaintance. 





Writes Large Policy 
One of the largest cases on record for life 
underwriting in New England was a million- 
dollar insurance on the life of Howard Coonley, 
president of the Walworth Manufacturing 
Company. 
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Utah Insurance Department Issues Annual 
Report 

Sat LAKE City, UTaH, June 2—The report 
of the State Insurance Department for 1921, 
the thirteenth, has just been issued by Com- 
missioner J. W. Walker and shows that of a 
total of three hundred carriers three are assess- 
ment health and accident associations, fifteen 
reciprocals and thirty-three fraternals. Eight- 
een companies were admitted during the year 
and twelve withdrew, leaving a net gain of six. 
Out of a total life premium income from the 
State of $5,086,533.10, $1,500,000 was written 
by the two local companies—the Beneficial and 
the Intermountain, the former writing a round 
million. The two local fire companies wrote 
business during the year which brought them 
a premium income of $736,000, $486,000 going 
to the Utah Home. The insurance department, 
according to the report, brought the State in 
taxes and fees of various kinds a total of $171,- 
378.27, the expenses amounting to but $8,845.54. 
There are now 30901 agents licensed to do busi- 
ness in the State. 


Taxicab Applications 

The New York Mutual Casualty Taxicab 
Insurance Association have opened a spacious 
office at 1170 Broadway, where it is receiving 
applications for membership in order to write 
policies on taxicabs, rental and sightseeing cars, 
covering liability and property damage, in com- 
pliance with the new highway law effective 
July tf. 

The underwriting department will be in 
charge of A. Myerhoff, formerly connected as 
manager for the branch office of the Home 
Insurance Company; Paul Namm, formerly 
connected as adjuster for the Home and the 
Vulcan Insurance companies, and A. Semless, 
who has been an insurance broker for a num- 
ber of years. 





Federation Re-elects J. B. 
Levison 

San FRANCISCO, June 5.—The Insurance Fed- 
eration of California, at its annual meeting 
held May 19, re-elected as its president J. B. 
Levison of San Francisco, president of the 
Firemans Fund and the Home Fire & Marine. 
The other officers consist of: I. O. Levy, first 
vice-president; David Duncan, second vice- 
president, J. L. Van Norman, third vice-presi- 
dent: L. S. Hotchkiss, fourth vice-president ; 


Edwin Parrish, treasurer, and James J. Ryan, 


California 


secretary. 





Workmen Playing Ball Covered Under 
Compensation Law 

Sart Lake City, Utan, June 
lenethy statement issued by the State Indus- 
trial Commission it is declared that workmen 
injured in industrial baseball activities are en- 
titled to the benefits of the workmen’s com- 
pensation act in spite of the fact that they are 
not rendering the employer any actual service 
at the time. It is further stated that the bene- 
fits will be extended to those employees who 
may be injured while watching the game. 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 

































GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 

‘Two good personal producers may combine 

to get contract. 

If you cannot produce personally do not 

apply. 


Address West Virginia, care of Tae Spxrcraror, 
P. O. Box 1117, New York City, N. Y. 


MIDLAND LIFE INSURANCE COMPA\y 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantia] 
and influential business men in Kansas i 


THE MANAGEMENT. Practical insurance men of lon 


and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. 
in the country to-day. 


& experienc: 


THE TERRITORY. OKLAHom, 


The best territory 


DANIEL BOONE, President 


DANIEL BOONE, Jr., Secretar, 


We Want Real Men 


with ability and resources to 





develop three or four counties, 
getting and handling sub- 
agents, in Ohio, Indiana, 
Illinois, Missouri or Iowa. 


FARMERS NATIONAL LIFE INS. Co. 




































INSURANCE AGENTS 


Policy and Prestige are the two most powerful factors in the successful seliing of Life Insurance. 
Both operate to the advantage of Great-West Life Agents. Our Policies are easy to sell—liberal 
in terms, but soundly based. The Company’s record is one of unequalled progress, paralleled 
by efficient and economical operation. 

We have a first class proposition for first class agents. If interested address enquiries to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg. 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 


policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 


Thos. F, Daly, President DENVER, COLORADO 








F. N. L. Building, 3401 Michigan‘ Ave. 
CHICAGO, ILLINOIS 

















NEBL FIG SOs 
NEW and up to date policy 
contracts. REAL SERVICE 
to Policyholdersand Agents, 
NOT SO BIG to lose sight of 
individual Agents, and big 

nough to serve its Agency 


nsurance Company pr Policyholders ontidan 


torily. SOME GOOD terri- 
tory in [OWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres't 


caret na exerts n 
C. E. Clarke, Presiden: J. R. Anthony, Jr., Secretary 


CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: St. James Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 





DES MOINES, IOWA 






























1857 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 


Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 
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AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Ha!l Station, New York 








GEORGE WASHINGTON LIFE INSURANCE C0. 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginis 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 
ERNEST C. MILAIR, 
Vice-President and Secretary 
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June 15; - sciatica laa 
ACCIDENT INSURANCE DECISIONS | 
By Harry B. Brapsury of the New York Bar 





Accidental death; insured voluntarily inserted 
hypodermic needle in his arm, resulting in 
septic poisoning, from which he died. 

The defendant issued a policy of accident in- 
srance to James T. Townsend, wherein it un- 
dertook to pay the sum of $5000 upon the death 
of Townsend, “the direct and approximate re- 
gilt of and which is caused solely and ex- 
dusively by external, violent and accidental 
means.” 

The assured was a commercial traveler. He 
oid his daughter, a young lady, resided in an 
apartment in the city of Albany. Mr. Town- 
end was a man of usually good health, the only 
previous illness from which he appears to have 
sfered being some trouble with boils two or 
three months before the incident which resulted 
in his death and from which trouble he seems 
to have recovered. On May 5, 1018, the 
inestate returned to his home at Albany, after 
a trip of about one week on the road. He 
appeared to have a bad cold or attack of the 
gtippe, as his condition impressed his daughter, 
and when he retired that night he was restiess 
ard could not sleep. The wife of the insured 
had died about eighteen months previous; she 
had been ill for a considerable period of time 
with cancer and the physician who treated her 
had furnished the insured with a hypodermic 
needle with which the insured was accustomed 
to administer morphine to his wife during her 
illness. That needle he had in his possession at 
the apartment in which he resided. About 
twelve o'clock at night he called his daughter, 
who was sleeping in a room separated from 
hi room, and upon the daughter entering his 
room she found the insured with his arm ex- 
posed and the hypodermic needle in his hand. 
Following his request she took the needle and 
mserted it ir her father’s There was 
witch hazel in the room and hot water in an 
The daughter thereafter re- 


arm. 


adjoining room. 





JOHN J. McINTYRE 


(Formerly Chief Adjuster, Equi- 
table Life Assurance Society) 


Announces the Opening 
of His Office 


in the 
Woolworth Building 
Telephone Barclay 3554 
and 


Solicits Detective and Investigat- 
ing work of the better grade for a 
few select clients. 


LICENSED AND BONDED 














turned to her room and her father fell asleep 
and slept unti! nine o’clock in the morning. At 
that time the daughter looked at her father’s 
arm and discovered a swollen condition at the 
point where the needle had penetrated, and as 
the swelling continued to spread a doctor was 
called. The intestate was shortly thereafter 
removed to a hospital, the swelling continued 
and Mr. Townsend one week later died, as a 
result of septic poisoning, which, as appeared 
hy the medical testimony, began almost imme- 
diately after the introduction of the needle 
in the arm of the insured, due to the fact that 
either the needle or he skin was unsterile. 

The company refused payment both on the 
ground that the injury was the result of a 
voluntary act on the part of the insured and 
also that the possession and use of the hypo- 
dermic needle was a violation of law. The suit 
icllowed. 

The court below dismissed the complaint, and 
stated at the time of the dismissal: “Without 
the unlawful possession of that instrument this 
result that you claim could not have followed. 
Viewing it as I do, that no man can come into 
court and plead and take advantage of a crime 
he has committed, I am compelled to dismiss 
the complaint.” The judgment of dismissal was 
affirmed by the Appellate Division, and the 
plaintiff appealed to the Court of Appeals, 
where the judgment of both of the courts be- 
Icw was reversed. The Court of Appeals, in 
an opinion written by Justice Hogan, held that 
the death of the insured was due to accidental 
means, and that the insurance company could 
uot defend on the ground that the plaintiff had 
used the hypodermic needle without having a 
license to do so. The court drew a distinction 
between policies which had provisions that the 
company should not be liable if the insured was 
injured or killed “while violating the law’ or 
“engaged in or :n consequence of some unlaw- 
ful act.” 
not have such provisions. In summing the case 
up the court said: “That the death of the in- 
sured was due to accidental means is too well 
settled by this court to require discussion.” 
Townsend vs. Commercial Travelers Mutual 
Accident Association, 231 N. Y. 148; N. E. 
The court cited, as authorities for its decision, 

Bailey vs. Interstate 
Casualty Company, 8 App. Div., 12; 40 Supp. 
613; aff'd 158 N. Y. 723; Marchi vs. A2tna Life 
Insurance Company, 140 App. Div., 901; 125 


The policy in the instance case did 


the following cases: 


Supp. 1130; aff’é 205 N. Y. 606; ——— N. E. 


——; Lewis vs. Ocean Accident & G. Corp., 
224 N. Y. 18; ——— N. E. ——— 

In the Bailey case a doctor was in a buggy 
and used a hypodermic needle on himself, caus- 
ing the injury which disabled him for a con- 
siderable time, by reason of septic poisoning. 
It appeared from medical testimony that the 
septic condition was due not to anything which 
was in the needle, but to some germ which was 


cither on the outside of the needle or was on 
the skin and was pushed into the tissues where 
it set up the infection. There was also some 
cuestion about the horse having started sud- 
acnly and the doctor’s hand having slipped and 
having made an insertion deeper than he in- 
tended. But this did not have any effect on the 
decision whatsoever, as a reading of the report 
of the decision of the Appellate Division will 
clearly show. 

In the Marchi case, a man in bed, himself in- 
serted a hypodermic needle in his arm, which 
set up a septic condition, causing his death. 
(lere again the medical testimony was to the 
effect that the germs must have been on the 
needie or on the skin and were pushed into the 
thus setting up an infection which 
caused the insured’s death. The facts are not 
1eported in the decision in the Marchi case, but 
ihe judgment in favor of the plaintiff below 
was affirmed, both in the Appellate Division and 
in the Court of Appeals, on the authority of 
the Bailey case and the facts stated above ap- 
It should be noted, also, 
that in the Marchi case there was no question 
about the man’s hand slipping or having acci- 
dentally inserted the needle too far. 

In the Lewis case the insured had a pimple 
on his lip, and he took a gold-scarf pin and 
tricked the pimple, and set up an infection 
which caused his death about ten days later. 
Fiere also the medical testimony was that the 
germs must have been pushed under the skin, 
and into the tissues, where they set up the in- 
tection and caused the man’s death. It was in 
effect held that the accident was the pushing 
of the germs beneath the skin and into the tis- 
sues, where they set up the infection which 
finally resulted in the man’s death. 


tissues, 


pear in the record. 


Policy Effective on Date Issued by Insurer 

Satt LAKE City, UTAH, June 12.—The Utah 
State Supreme Court has decided that an insur- 
ance policy becomes effective on the date issued 
by the insurer. The case arose out of a claim 
for workmen’s compensation made by the widow 
of a man who was killed while in the employ 
of the Elaterite Varnish and Rubber Company, 
Southern Utah. The employers had applied to 
the Continental Casualty Company for insur- 
ance, but although the policy had been prepared 
at the office of the company it had not been re- 
ceived by the employers of the deceased work- 
man at the time of the accident and on this 
ground the claim was resisted. The question at 
issue was: “When does a policy become effec- 
tive?” The Supreme Court’s decision was writ- 
ten by Justice Valentine Gideon, who said that 
the fact that the policy was dated prior to the 
accident was in itself sufficient evidence the in- 
in force, regardless of when it 


surance Was 


was issued. 















































Ihe SPreCiArorR Thursia 
Public Accountant Actuarial Actuarial 


HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


JAMES tH. WASHBURN, F. A. 1. 4. 
CONSULTING ACTUARY 


ROOM 1303, 165 Broadway, New York City 


Expert Advice on Domestic, Tropical 
Semi-Tropical Suslenes” iia 


Cable Address: Gertract, New York 

























Prominent Agents and Brokers 
























LEON IRWIN & CO.. Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 


surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 















JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 


















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

Insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 














JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 






















Actuarial 




























FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. 7ACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





T. ©. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 





























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 



















A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 











| 





ee 


| GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 








| 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 

Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 








SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 











MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 











Telephone Randolph 3473 











Insurance Examiners and Adjusters 


— 





—— ow 





















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 
75 FULTON ST. 25 FRANKFORT ST. 











NEW YORK 
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NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Years’ Practical Experience in Insurance manage 
ment, underwriting, loss adjustment and investment depart 
of American and foreign insurance companies, desires to on 
losses, procure capital, and handle fire, marine, life, 
surety matters on per case or per diem basis. 


Address A. L. CAMERON Box 10, Care, The Spectator 








Cable Address: Lawbond—New York 
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re 
Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 
illiam Street New York City 
ial Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances—Weshow 
results, Send for booklet of references. Liability, Com- 

nsation, Auto, Fire and Theft, Collision, Property 
mage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 





ee 








Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 











Demands $60,000 in Taxes from Insurance 
Companies 


Jackson, Miss., June 14.—Demand for over 
{0000 of taxes has been made by Stokes V. 
Robertson, revenue agent, on six fire compa- 
nies and one life and accident company, at 
present admitted to the State of Mississippi. 
No action has been taken in the courts yet, 
Mr. Robertson merely addressing letters to 
the companies in which he states his contention. 

The companies involved are the Mississippi 
fire, the Merchants Union Insurance Com- 
pany, Fidelity Fire, Palmetto Fire, Fidelity 
Union, Omaha Liberty and the National Life 
and Accident. No figures are as yet available 
sto the individual amounts, but it was learned 
Saturday that the largest single item is $35,000 
alleged to be due by the Mississippi Fire. 

Representatives from Mr. Robertson's office 
‘ave been present in the Insurance Department 
for several weeks checking the annual state- 
ments of the companies, and Mr. Robertson is 
qoted as saying recently that he “was going 
ater everything in sight.” 

The letters were only sent out by the revenue 
igent's office last Thursday afternoon, and so 
lat as could be learned there has been no con- 
tence, formal or informal, between executives 
of any of the companies affected, nor has there 
wet any conference between representatives of 
" of the companies and Mr. Robertson, the 
ater having been away from his office for 
reral days, 

It is probable that Mr. Robertson will give 
the companies air opportunity to accede to his 
wshes before instigating any action in the 
“uurts against them, though, in the event any 
ot the companies refusing payment, he would 
ly have recourse to the courts to enforce his 
chim, 

It would seem that the companies have paid 
0 the Insurance Department all of the taxes 


they considered due on their 1921 business, and 
that none of them are guilty of tax-dodging. 
The basis of Mr. Robertson’s demand is made 
on the gross premium receipts for 1921, less 
returned premiums, but with no allowance for 
large amounts paid on reinsurance premiums by 
the companies carrying the excess. In other 
words, the reinsurance companies have paid 
the amounts due by them to the Insurance De- 
partment, and it would seem from Mr. Robert- 
son’s attitude that he is trying to exact double 
taxation, as the treaty companies understand 
that they have no liability on account of pre- 
miums on reinsurance, unless the reinsurance 
companies fail to pay their taxes. It is a rule 
of the Department to hold the 
treaty company responsible for taxes. 


Mississippi 


Death of Clarence E. Porter 
Clarence I&. Porter, formerly president of 
the Spring Garden of Philadelphia, later as- 
United States manager of the Com- 
Union of London and then Western 


sistant 
mercial 


manager of that company, and who recently 


became vice-president of the A. M. Best Com- 
New York, died suddenly on Monday 
last of heart failure. 


pany, 





PERSONAL ITEMS 








\ndrew Fleming West, who has been Dean 
of the Graduate College of Princeton Univer- 
sity since 1901, was yesterday elected a director 
of The Prudential Insurance Company of 
America, taking the place made vacant by the 
recent death of former Supreme Court Justice 
Bennett Van Syckel. Dean West has received 


(P. & A. Photo) 
In THE Cuicaco Burtpinc War, STrRiKErs Set Fire To SEVERAL APARTMENT Houses. 
PicturE AsovE SHOWs AN EXAMPLE OF THEIR DESTRUCTION 
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the degree of D. Litt. from Oxford University 
and LL.D. from Lafayette University. He is 
a trustee of the American Academy in Rome 
and is widely known throughout this country 
as a leader in educational circles. He is par- 
ticularly distinguished for his strong advocacy 
of the study of the classics in colleges and 
universities. 


Francis R. Stoddard, Superintendent of In- 
surance for New York State, appeared as one 
of the speakers at the banquet given by the 
New York State Association of Local Agents 
during its annual meeting in Syracuse last week. 
l{e made one of the shortest speeches on record 
and confined himself to one subject, that being 
the new agents’ and brokers’ license law, which 
gives the Superintendent additional powers. 
\ short talk tires no one, including the talker. 
In this particular case, Colonel Stoddard was, 
in fact, so little fatigued after his talk that he 
started on a still hunt for further pleasure. 
Some time later his known companion was seen 
hurrying through the hotel lobby and looking 
decidedly fatigued. Perhaps the colonel, hav- 
ing decided to spare the banqueters, delivered 
his real speech to a lone listener. 


Arthur F. Hall, vice-president and general 
manager of the Lincoln National Life Insurance 
Company, Fort Wayne, lIa., celebrated his 
fiftieth birthday last month—or, rather, his 
friends celebrated it for him. The most strik- 
ing feature was a huge garden of premier roses 
presented by his board of directors. It was 
surrounded by telegrams and congratulations 
from friends and by rose-colored cards, which 
were used by the company to report the business 
gained during a special ten-day drive made in 
Mr. Hall’s honor. More than $5,000,000 of new 
business was turned in during the drive, a 
splendid recognition of the high regard in 
which Mr. Hall is held by the agents of his 
company. 

—The April, 1922, List of Inspected Electrical Appli- 


ae 


ances has been issued by Underwriters Laboratories. 
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W. E. SMALL, President 


E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


You Are Sure O; SERVICE everson i 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 














MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 

CONTINENTAL CASUALTY COMPANY 
H, G. B. ALEXANDER, President 


General Offices: Chicago U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 





KANSAS’ GREATEST LIFE INSURANCE, 
COMPANY 


Invites Inspection—Inquiry of Integrity 


The Farmers & Bankers Life 
Insurance Company 
Wichita, Kansas 


Home Offices 











W. A. Johnson, Pres. J. A. Walker, Sec’y and Treas. 


MISSOURI 


Life and Accident Insurance Company 


Home Office 
St. Louis, Missouri 


Capital fully paid $100,000.00 


ADMITTED ASSETS DEC. 31, 1921 $396,291.00 








THE GUARANTY LIFE INS. C0, 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 











The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L, Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 








Southwestern Life Insurance Co, 


Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vie Pre 
Progressively Successful 
Insurance in Force over $95, 000,000 
Assets over _ 8,000,000 © 


Operates in Texas only 

















THE MASONIC MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1921. . $42,448,000.00 
Gain in Insurance in Force. . ... 30,124,750.00 
Insurance in Force December 31, ‘1921... 101,222,295.00 
Assets....... Br en eee ode eee 4,613,494.57 
Increase i in Assets 1,518,954.00 
Increase in Reserve................ 1,282,156.00 
Increase in Surplus...... eer 225,575.00 
UNEXCELLED LIFE INSURANCE PROTECTION— 
LOWEST NET COST—ABSOLUTE SECURITY—PER- 
FECT SERVICE—SQUARE DEALING—A SATISFIED 
FIELD FORCE 


WILLIAM MONTGOMERY Homer Building 
President Washington, D. C, 











ILLINOIS LIF 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 
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THE LEADING FIRE COMPANY 


COMPANY 
LIMITED 





INTER-OCEAN CASUALTY COMPANY 


FounDED 1903 
CINCINNATI, OHIO 


Premium Income, 1921 
Increase Over 1920 
Admitted Assets, December 31, 1921 
Increase Over 1920 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention ot Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President Ww. G. ALPAUGH, Secretary 

















—— 


Pelidelityan (isualty (Ompany ot NewYork 


—1876— ROBERT J. HILLAS, Pres. —1922— 


Total Assets : Over Twenty-five Million Dollars 
Total Reserves - - Over Nineteen Million Dollars 
Surplus to Policy Holders - - Over Six Million Dollars 
Losses paid to Dec. 31, 1921 Over Eighty-six Million Dollars 





CASUALTY LINES Surety Lines 


ACCIDENT FIDELITY 
HEALTH COURT 
Liasiity |Casualty Insurance| cox‘Ract 
COMPENSATION FIDUCIARY 
AUTOMOBILE DEPOSITORY 
and 
OFFICIAL 


BURGLARY 
ROBBERY CUSTOMS 


PLATE GLASS Surety Bonds REVENUE 
ELEVATOR LICENSE 
BOILER FRANCHISE 


ENGINE EXCISE 
FLY-WHEEL MISCELLANEOUS 




















“INSURANCE THAT INSURES”’ 
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PURE LIFE 
INSURANCE 
PROTECTION 


\ITRACTIVE 
NTRACTS for 
N OF ABILITY 








$6,000.00-—$12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Menibership 150,000 Claims Paid $4,000,000.00 





Unusual Agency Opportunities at present in Central 
States 


Our Leading Salesman in 1921 made over $15,000.00 


Business Men’s Assurance Company 
W. T. GRANT, President KANSAS CITY, MO. 


WISE AGENTS PUSH 
“AUTOMOBILE CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 


J. C.O. MORSE, President WICHITA, KANSAS 


** Conservative but Aggressive” 

















WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, III., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 

.  Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 


THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres, S. R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 
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_ AMERICAN SURETY COMPANY | 
OF NEW YORK 


Founded 1884 
































Fidelity Bonds - Surety Bonds | 1 





Burglary Insurance 


Check Forgery and Alteration Insurance 














| HOME OFFICE: 100 BROADWAY 
NEW YORK CITY 





40 Branch Offices Over 15,000 Local 
at Larger Cities Representatives Elsewhere 
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